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EPTEMBER last was a bad month for the fire under- 
writers, the fire losses in the United States and Canada 
having exceeded the normal September loss by nearly $5,000,- 
000. Including conflagration losses, the fire waste for the 
first nine months of this year exceed the losses in correspond- 
ing periods of 1902 and 1903 by about $94,000,000. And still 
we occasionally hear of agents who protest against enforcing 
advances in rates when such have been ordered by the com- 
panies. 





EGITIMATE insurance interests were pleased with the 
L decision of the Appellate Court of Illinois, handed 
down last week, which continued the injunction previously 
issued restraining a number of unlicensed companies and 
agents from continuing to operate from headquarters in Chi- 
cago. The principal point at issue was whether the compa- 
nies incorporated in other States, and their agents, conduct- 
ing business from Illinois by mail with parties in other States, 
but not writing insurance upon property located in Illinois, 
were amenable to the insurance laws of the State. The 
court holds that companies and agents transacting business 
in the manner indicated must comply with the insurance laws 
of the State, and says that it would be strange if the State 
should discriminate against its own corporations in favor of 
those of other States. If the New York courts should take 
a similar position in relation to companies of other States 
which are unauthorized to operate in New York, but whose 
business is mainly transacted through New York offices, there 
would occur a considerable change in the methods of handling 
surplus line business. 





GROWING sentiment among managing fire under- 
writers and the insuring public that the expense of 
conducting the fire insurance business is too great, and should 
be reduced, led to the inauguration, some months ago, of 
efforts to bring about an agreement among a majority of the 
companies to place commissions upon a reasonable and uni- 
form basis. This work was in the hands of a strong com- 
mittee of company officials; and while they succeeded in 
securing the approval of a large number of companies, the 
amount of capital and majority of companies willing to co- 
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operate were deemed insufficient to warrant atest of the 
plan. The latter has, therefore, been regretfully abandoned. 
It has long been a matter of comment and complaint on the 
part of daily newspapers, organizations of business men and 
persons carrying insurance generally, that the expenses of 
conducting fire insurance business were too high; and 
although it may be doubted whether such critics are compe- 
tent to pass upon the question, many managers have felt a 
disposition to endeavor to lower the expense ratio in any fea- 
sible way. They recognize that agents must be paid fairly 
for doing their share of the werk, but think that a reasonable 
compensation, at uniform rates, would be more satisfactory 
than the diverse rates of commission now paid by various 
companies. But it is as unreasonable to expect all managers 
to think alike upon the commission subject as upon any other, 
and there will always be a minority to disagree with the 
majority whatever are the views of the latter as to the best 
interests of the business. 





HE first step toward the indemnification of losers by flood 

and explosion has been taken by the Fidelity and Cas- 

ualty Company of New York in the issuance of an income in- 

surance policy. This contract is only sold to holders of the 
company’s accident policies, and insures as follows: 

Against loss of wages and for commissions as an employee, or loss 
of earnings or profits as a principal, due to the stoppage or interrup- 
tion of his employment or business caused by damage to his place of 
business by fire, flood, tornado, cyclone or explosion, the indemnity to 
be limited to the actual period of such stoppage or interruption not to 
exceed ten weeks and not to exceed dollars a week, subject 
to the following conditions: 





' Reasonable requirements as to notice of loss, etc., are then 
laid down in the policy. THE SpEcTATOR has long recognized 
the need for some systematic means of alleviating the losses 
which are annually sustained in this country through floods, 
etc., and has advocated the investigation of this subject from 
the standpoint of the insurance man. While this new policy 
does not pretend to cover property damage, the insurancc 
against losses of profits or income is an indication of progres- 
sive thought; and the experience collated in connection with 
this branch of the business may form a basis for an estimate 
of the cost of property insurance, which may then follow in 
due course. 





HERE has been of late quite an epidemic of railroad 
disasters, resulting in the killing of a number of per- 

sons and seriously injuring many more. Following each 
other so closely has led to inquiries as to why they should 
occur with such frequency ; why, in fact, should they be more 
frequent at one season of the year than another? No satis- 
factory answer is given to these questions, but a good deal 
of guess-work has been published. Experts differ as widely 
as possible in their attempts to solve the problem. One thing 
is made apparent, however, and that is that the solidly built 
Pullman cars suffer less in railroad accidents than do the 
day coaches, the occupants of the Pullmans generally escap- 
ing with simply a shaking up when accidents occur, while 
in the lighter built coaches the results are more serious, in- 
volving many fatal injuries. The Pullman cars are usually 
at the rear of a train and a head-on collision scarcely affects 
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them ; but in the event of a rear-end collision they suffer more 
and become a dangerous factor in the wrecking of the lighter 
cars forward of them in the train. This would seem to sug- 
gest that all passenger cars should be constructed of steel, 
with powers of resistance equal to those the Pullmans now 
possess. In European countries railroad accidents are less 
numerous than in this country because of the more rigorous 
laws pertaining to railroad transportation and the extraordi- 
nary vigilance required-of all railroad employees. Railroad 
officials abroad stand in wholesale dread of the laws, which 
incites them to exact from their employees the greatest care 
and watchfulness to prevent accidents of any kind. With the 
immense stretches of country covered by our railroads, such 
watchfulness is almost impossible; but it certainly might be 
improved, and would be, if the laws were vigorously enforced 
against the railroad corporations and their numerous em- 
ployees. 





LTHOUGH it very infrequently happens that there is 
any disagreement between a fire insurance company 
and one of its agents, as to the right of the latter to use or 
sell information relating to expirations, there has been a 
widespread interest taken in the Sullard injunction case 
because of the potentialities of a precedent of that character. 
The injunction recognized the insurance company as the 
absolute owner of all records relating to the business placed 
on its books by the agent, and denied the right of the agent to 
sell or utilize the expiration register. Local agents were much 
exercised over the possibilities of a decision of this nature, 
and the National Association carried the case up to a higher 
court, the Appellate Division, which has, in part, reversed the 
lower court, holding that the agent is entitled to use informa- 
tion derived from the expiration register. This decision will 
be highly satisfactory to the local agents of the country, and 
we believe will not be regarded with disapprobation by most 
company officials. The latter, as some of them have publicly 
stated, consider that the business belongs to whoever can hold 
it, and are willing to take their chance of coming out whole 
when swapping agents, for it is probable that a new agent 
will bring with him as much business as the old one takes 
away. The effect of this decision will be to leave matters in 
the main where they were before the action, but with the posi- 
tion of agents somewhat strengthened. 


* * * * * 


After the above paragraph had been placed in type, a let- 
ter from President James Nichols of the National of Hart- 
ford to an inquiring agent was made public. It appears 
that the company’s records at Yonkers had been sold by its 
former agent to a party whom the National did not care to 
appoint as its agent, and after its disapproval of the proposed 
transfer had been expresssed. The question was simply 
whether or not the company’s records should go into an 
agency in which the National did not wish to be represented. 
In this connection Judge Nichols says: 

The question of “who owns the business” never came before the 


court, was not argued or decided, and the affirming or reversal of the 
decision would not affect it in the least degree. 


Judge Nichols expresses satisfaction over the decision of 
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the Appellate Court, which affirms the decision of the Su- 
preme Court, except as to the list of expirations, and pro- 
ceeds: 

Now, who does own the business? Obviously, the owner of the 
property has the right to insure with any company or any agent, or 
carry the risk himself, as he may choose. Practically, the company, 
agent or broker whose relations to the owner are such that the assured 
intrusts his business to such company, agent or broker, owns the busi- 
ness. However, the right to solicit the risks is free as the air we 
breathe, and the moment the party controlling the risk loses his in- 
fluence with the insurer the ownership is changed. 

As to the relations between company and agent, Judge 
Nichols holds that they should be so close that the ownership 
question should never arise, and states that the National has 
had only three cases in thirty years in which irreconcilable 
differences have arisen with its agents. He also says: 

This company has never claimed and never will claim that any 
former agent—or for that matter, any agent—has no right to solicit 
its expirations properly in his possession. He has the right and this 
company has no desire to restrict it. 

On the whole, it appears that the local agent who deals 
fairly with his companies will be accorded fair treatment in 
return ; and his right to solicit parties from whom he has pre- 
viously secured business, or others, is not likely to be ques- 
tioned. 





SHORT time since a freight elevator in one of the large 
wholesale houses in the dry goods district, loaded with 
employees of the establishment, broke from its fastenings and 
fell the entire length of the shaft. A number of persons were 
injured and one or more killed. In holding his inquest on 
the dead, the coroner called attention to the frequency of 
elevator accidents and the necessity for preventing them. 
Charles R. Pratt, an engineer of New York, has given much 
attention to the safeguarding of elevators and has published 
the results of his inspections. He says that the present year 
has beaten all records in the number of such accidents and 
in the number of persons killed by them. He attributes this 
to old elevators which were never safe and are worn out, to 
the increased demand for them and the excessive competition 
in the construction of elevators, which has tended to bring 
about cheapness and consequent additional perils. He gives 
preference to the hydraulic elevators, the cost of which, how- 
ever, is great and their use confined mainly to tall buildings. 
Some of the electric elevators, he thinks, are safe, but others 
are dangerous and untrustworthy. The general causes of 
elevator accidents he classifies as, first, poor design; second, 
poor workmanship; third, poor material; fourth, lack of in- 
spection; fifth, careless operation. He holds the insurance 
companies that do this class of business largely responsible 
for the lack of thorough inspection and testing of the safety 
appliances that are provided for. Regarding these he pro- 
nounces most of the so-called safeties as great humbugs, few 
of them being in condition to work at all and some that would 
not stop the car if they did work. The building law relative 
to elevators is not sufficiently strenuous in that it does not 
permit the building department to insist upon the highest 
degree of safety in their construction. The superintendent of 
buildings is striving to get an ordinance passed by the city 
council permitting him to apply stringent regulations in re- 
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gard to elevators, and it is to be hoped that he will be suc- 
cessful. In closing his report upon the subject, Engineer 
Pratt says: “The elevator insurance companies also know of 
these dangers, but competition, cut rates and good profit at 
present rates make them indifferent. They should get to- 
gether and mutually agree not to insure unless certain neces- 
sary safety conditions exist.” 











UNDERWRITING AND INVESTMENT PROFITS 
AND LOSSES OF CASUALTY AND MISCEL- 
LANEOUS INSURANCE COMPANIES 
IN 1903. 


FEW moments’ study of the accompanying tabulation 
will convey to the reader a fair idea of the outcome of 


last year’s business, so far as it relates to each of the casualty ° 


and miscellaneous companies listed, and also as to the business 
as a whole. The figures here presented comprise extracts 
from the underwriting and investment exhibits of the com- 
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panies reporting to the Minnesota Insurance Department (and 
a few additional companies) ; and as the list embraces a ma- 
jority of the larger companies, it may be taken as fairly indica- 
tive of the general results for all companies. It will be ob- 
served that nine of the companies made additions to their 
“contingent funds” during 1903. As these funds are main- 
tained primarily as a safeguard for the companies’ under- 
writing transactions, and are treated in the companies’ state- 
ments as liabilities, it 1s deemed proper to reduce under- 
writing profits (or increase underwriting losses) by the 
amounts thus transferred to “contingent funds.” As the 
amounts of such additions to “contingent funds” are indicated 
by footnotes, the extent of their effect upon the results can be 
readily ascertained. 

Of the thirty-nine companies listed but thirteen show 
underwriting losses, and two of these are local title com- 
panies. The net result of all companies on their un- 
derwriting account was a profit of $1,062,422 on earned 
premiums aggregating $37,709,506, or 2.82 per cent. While 
this is, assuredly, a small enough percentage of profit, under- 
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wm Losses and Investment ji Sait (+) oo et Fem Under 
Premiums Under- Under- Under. Income ¢Surplus | t Dividends Se ) | Incurred | Incurred Profit CL) 
Name AND Location oF Company, Earned | pyoeme “Profe | “Tan® | and Accre- | Earned in | Incurred | jo"Net Sur- | t0.Pre- | toPre- | or Toss 
in 1903, pi caca Peg _ Loss tion in 1903. in 1903. or = miums miums (—) to 
~~ in 1903. in 1903. 1903. F003. | Earned Earned in Ao, aol 
in . e | in 1903. | 1903. Earned. 
| | 
‘ $ $ $ * $ $ $ $ | % | % % 
tna Indemnity, Hartford.............. 263,006 SARGGO ste see 73,684 54.349 | —19,335| 21,310 +1,975 | 22.00 | 106.00 |—28.o1 
tna Life (Accident Dept.), Hartford....| 2,395,588 | 2,353,824 41,764 wedecs 28,778 70,542 43,750 +26,792| 49.40 48.85 +1.74 
American Bonding, Baltimore...........- 614,909 Ct, ee 33,827| —85,376| —II9,203 80,000} —I99,203 | 44-00 | 61.00 | —5-50 
American Surety, New York............. 1,217,487 | 1,090,731 | ee 73,029 199,785 200,000 —215| 26.79 57-73 | +10.41 
Bankers Surety, Cleveland.............. 101,762 98,568 es 24,924 ee +28,118 4.80 | 92.00 | +3-14 
Casualty Company of America, N. Y.... 139,943 EGEOGR) esses 11,082 2,548 8,534 | -eeeeeee —8,534 | 720 | 99.90 | —7.92 
Central Accident, Pittsburg.............. 409,418 410,608 | ..... 1,190 Pe 14,222 | #—22,000 +36,222| 37.89 | 62.40 +-20 
City Trust, Safe Deposit & Surety, Phila. 219,081 SISFROPEL cv esas 133,892 99,146 -—34,746 30,000 —64,746| 47.00 SII2.00 —61.13 
Continental Casualty, Hammond, Ind....} 1,968,495] 1,970,955| ...... 60 26,272 23,812 30,000 —6,188 | 45.50 | 55-00 —.{2 
Employers Liability, London............ 2,169,089 | £1,976,535 | d192,554| -..... 26,013 218,567 156,497 +62,070 | 42.60 | 43.50 | +8.86 
Fidelity and Casualty, New York........ 4,735,009 | 4,561,565 GT) | ere —136.021 37,423 77.500 —40,077| 42.50 | 53.83 | 43-66 
Fidelity and Deposit, Baltimore ......... 1,313,287 | 41,272,739 | d yee aaaged 160,444 200,992 279,998 —79,006 | 35-37 | 54-41 +3-09 
Frankfort M., Acc. & P.G., Frankfort,Ger| 1,016,711 | 1,142,348] ....-- 125,637 153,242 27,605 6,000 +21,605 | 67.00 | 45.00 |—1I2.35 
General Accident, Perth, Scotland....... 417,909 385,368 SREAE wwsaee —7.132 25,409 24,747 +662 | 35.00 58.00 | +7.78 
General Accident, Philadelphia.......... 110,953 98,436 yet) | es —1,743 10,774 | seeeeee +10,774 | 39.00 | 50.00 +11.28 
Great Eastern Casualty and Indem., N.Y. 180,202 161,315 18,887] ...... —2,880 16 007 6,250 +9,757 31.59 57-92 | -+10.49 
Guarantee Co. of North Amer., Montreal. 185,709}  2129,476| £56,233] ...... 17,498 73.731 24,308 +49,363| 16.20 | 66.00 |+30.28 
Hartford Steam Boiler, Hartford......... 1,229,464 | 1,197,337 EOS, 4 errs IIO, 100 142,227 60,000 +82,227 | 8.40 | 88.90 +2.61 
Lloyds Plate Glass, New York........... 432,318 363,354 el eee —4,90I 64,063 40,000 +24,063 | 31.90 52.14 | +15.96 
London Guarantee and Accident, London} 1,229,023 | / 1,148,179 | @ 80,844] .«.-..-.. —3,518 77,326 46,507 +30,819| 41.00 | 49.00 +6.58 
| 
Maryland Casualty, Baltimore........... 1,988,729 | 1,809,587 SIQWARE ec cicens 0,220 219,362 93,750| +125,612| 50.00 42.00 +9.00 
Metropolitan Plate Glass, New York..... 332,884 310,978 ‘aan ead ~ianee —698 20,000 —20,698 35-60 | 59.00 | +6.60 
Minnesota Title Ins. & Trust, Minneap’s. 15,162 pc) ee 29,193 33,762 4,569 1,748 +2,821| 6.00 | 287.00 |—192.56 
National Surety, New York.............. 787,579 | 988,624] ...... d 201,045 | —72,561 | —273,606 50,000} —323,606| 35.60 | 64.50 |—25.52 
New Amsterdam Casualty, New York.... 493,183 485,570 yp | ree 7,580 TRICE) 4200-0. +45,193 | 47-30 51-15 | +1-54 
New Jersey Plate Glass, Newark ........ 158,424 136,475 SEGHT  cccuce 12,852 34,801 8,000 426,801 | 34.00 | 52.00 +13.86 
New York Plate Glass, New York....... 445,764 382,002 pay paw —21,284 42,478 II,000 +31.478 | 30.25 | 49-44 +14-30 
North American Accident, Chicago...... 349,749 300,689 40,060} ...... 4,557 44,017 | +--+ --0- 44,617 | 37.00 | 51.00 |+11-75 
Ocean Accident and Guarantee, London.| 1,562,475 | @1,485,337| ¢77,138| ...... 31,445 108,583 100,000 +8,583 | 48.72 | 41.23 | +494 
Pacific Surety, San Francisco,........... 110,024 77,128 92,806) 625. 16,857 49,753 15,000 +34,753 | 12.97 57-31 | +29.90 
Preferred Accident, New York........... 1,178,340] 1,219,204] ...... 0, 86. 1:7 —33,070 12,000 —45,070 43-50 | 60.00 | —3-47 
St. Paul Title and Trust, St. Paul...cccss] seocesce FQIOGE, «ak vicces saan ppt —I1,694| -------- —11,694| «--- | eee eeee 
Standard Life and Accident, Detroit.... 3,477,779 | 51,447,601 | d30,178| ....-. 62,619 92,797 25,000 +67,797 | 53-00 44.00 +2.04 
Title Guarantee and Trust, Scranton..... 93,298 | 2185,18%| ....-. d 91,884 160,360 68,476 15,214 +53,262 | .43 | 050.00 |—98.37 
Travelers (Accident Dept.), Hartford....| 4,814,982] 4,488,108] 326,874| ...... —73,492 253,382 250,000 +3,332 | €38.35 | ¢ 54.84 | +6.80 
| 
United States Casualty, New York.......| 1,017,481] 938,202 | @79,279| ...... 20,721 WOOOOO) <«+<<-- +100,000 | 38.22 | 53.02 +7.50 
United States Fidelity and Guar., Balt..../ 1,770,653} 1,786,715| ...... 16,062 105,739 89,677 118,832 —29,155| 35-75 | 6517 —-go 
United States Guarantee, N. Y.......... 132,877| £115,583] @17,294] ....-- —1I,71I 15,583 15,000 +583 | 25.45 57. +13.01 
United States Health and Acc’t, Saginaw 639,760 575,876 Co eee 9,230 73,114 32,000 +4L,114 | 52-34 37-69 _+9.98 
Totals, 1903 (39 companies).......... 37,709,506 | 36,647,084 |*1,062,422 - WG *879,680 | *1,942,102] 1,829,851} *+4112,251 | ver +2 82 
* Net. + Amounts for foreign companies in dividend column represent net remittances to or (—) net receipts from home offices. Amounts for American companies preceded 


by minus sign (—) indicate surplus paid in by stockholders. + Minus sign (—) in surplus earned column indicates combined underwriting and investment loss. a@ Includes 


,000 ** special reserve.”’ 6 Includes $10,000 added to ‘contingent fund.” 


c Excludes $80,000 ‘* special reserve.” d@ Excluding addition to “* contingent 


fund.” —_eRatio to premiums received. _/Includes $9669 added to “contingent fund.”  g Includes $100,000 added to * contingent fund.” 4 Includes 


$93 541 added to “ contingent fund.” 


z Decrease in ‘* contingent fund,” $25,000, deducted from losses and expenses. 


k Including decrease in 


“contingent fund.’’ 2 Includes $200,000 added to ** contingent fund.” m Additions to ** contingent funds ”’ are included with losses 
and expenses. nm Includes $46,327 added to ‘‘contingent fund.”” 9 Surety department expense ratio. Includes 


transferred to “‘ contingent fund.” 


+ Surplus paid in, $35,000; dividend, $13,000. 
s Includes expenses of banking department ® 
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writers may console themselves by making comparisons 
with the results in previous years. Thus, for thirty-one of 
the principal companies, there was an underwriting profit of 
1.88 per cent in 1901, an underwriting loss of 1.19 per cent in 
1900, and an underwriting profit of but 1.01 per cent in 1899. 
As the volume of premiums has about doubled since 1899, 
and the percentage of profit has been nearly multiplied by 
three, it is apparent that the business is upon a much better 
footing now than it was four years ago. There is hope for 
still further improvement in it, in the growing tendency to re- 
duce competition and eliminate unhealthy features hy means 
of sensible co-operation. - It is a noticeable fact tha! the divi- 
dends incurred by American companies, plus the net remit- 
tances to the home offices by foreign companies, amounted 
to $1,829,851, against net underwriting and investment earn- 
ings of $1,942,102, leaving but $112,251 as the net addition to 
surplus. However, the contingent funds of a number of com- 
panies have been materially strengthened, and it is likely that 
reforms now in progress, or being agitated, will in the near 
future enable the casualty companies to not only pay rea- 
sonable dividends, but to gradually build up good-sized sur- 
plus funds as well. , 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 

William B. Fossett has been admitted to the insurance brokerage 
firm of O’Connor & Newman, and the firm will in future be known 
as O’Connor, Newman & Co. 

John D. Coleman of Portland, Ore., general agent for the North- 
west Pacific department of the Home of New York, is visiting the 
company’s Offices in this city, as is also Harry L. Roff, the Home’s 
general agent for California and Nevada. 





The American Hide and Leather Company has transferred its en- 
tire line from Johnson & Higgins to Elmer Bell of this city. The 
Massachusetts end of the business has been placed with Gilman & 
Coolidge of Boston. ; 

The Security Fire of Little Rock, Ark., has appointed Daniel 
Woodcock & Co. of 19 Liberty street its general agents for surplus 
lines. 

The plan to increase the capital of the Eagle Fire from $300,000 to 
$400,000 has been approved by the stockholders. 

President Evans of the Continental is home from Europe. 


The new pier of the Jersey Central Railroad, at the foot of Cedar 
street, North River, has been equipped with a fine fire protective and 
preventive system. 

Director Hinnillieben of the Hamburg Fire Association, Chief 
Westphalen of the Hamburg Fire Department, and Building In- 
spector Burstenbinder arrived here recently and will visit most of 
the large cities of the United States, for the purpose of studying our 
methods of fire protection and water supply, fireproof construction 
and schedule rating. 

It is learned that a rumor is afloat in London insurance circles to 
the effect that the Commercial Union of London may arrange to take 
over the business of the Hand-in-Hand Fire and Life, one of the oldest 
companies in the world. 

Louis W. Brander of Richmond, Va., was among the recent visitors 
to the city. 

General Manager Powell, of the Union Assurance Society of Lon- 
don, sailed for home last week on the “Baltic.” 


Joseph Hadley, for the past eight years manager of the Atlantic 
marine department of the Firemans Fund, has gone to London, where 
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he will represent the Firemans Fund, Mannheim, Union Marine and 
Columbia of Jersey City. 

It is announced that the Central of Birmingham and London has 
appointed Fred S. James & Co. of Chicago and New York its agents 
for the United States, and that for the protection of policyholders 
in this country a deposit of $50,000 has been made with the Farmers 
Loan and Trust Company. 

Frederick L. Bamber, son of the late Thomas Bamber, one of the 
oldest members of the Produce Exchange, and an insurance broker, 
committed suicide recently at his home in Brooklyn by inhaling 
illuminating gas. 

John W. Wilson, head of the firm of J. W. Wilson & Co., 52 
Front street, and a director of the Atlantic Mutual Marine of thrs 
city, died recently at his home in Brooklyn. 

The vigorous demand for renewal of November expirations re- 
minds everybody of the approach of the close of 1904. 

Tileston & Co., 50 Pine street, have been appointed sole corre- 
spondents for the entire United States of the York Mutual Fire of 
Toronto, Canada. Genuine surplus line business only will be written. 
The company was organized in 1896 ang bears a good reputation. 

An adjourned meeting of representatjves of the plate glass insur- 
ance companies, to be held next Tuesday, will probably result in the 
formation of some compact, thus ending a long and disastrous rate 
war. 

The name of the Vedder Company has been changed to the Vedder 
Underwriter Company, with offices at 80 William street. 

It is stated in certain brokerage circles that no less than five new 
New York city fire insurance companies are in process of formation. 

Policies covering several hundred thousand dollars worth of sugar 
were canceled recently. The merchandise was in warehouses— 
chiefly in the West. 


P. B. Armstrong returned to New York from his Western trip,‘ 


by way of Toronto, on Sunday last. 

Coffee is still king in storage offerings—the larger amounts being 
carried in the Brooklyn warehouses. 

It is reported that Frank M. Parker has secured the Traders Fire 
of Toronto, Canada, for the Eastern Atlantic States. 

Robert Dickson, United States manager of the Royal Exchange, 
sailed for England last Saturday on the “Campania.” 

General Manager Pipkin of the Atlas Assurance and General Man- 
ager Mackay of the Law Union and Crown were in the city this 
week, 

General Manager Cook of the Scottish Union and National has 
completed his tour in Canada with United States Manager Brewster. 
After visiting the West Mr. Cook will sail for home. 

Benjamin Perkins, a director of thc Home of New York since 1886, 
died this week. 

President George A. Moore and Secretary S. M. Marks of the Pacific 


Mutual Life were in town this week. 
SURVEYOR. 


BOSTON AND VICINITY. 

In the Supreme Court of Springfield, Mass., a suit for $1432 has 
been entered by the Concordia Fire of Milwaukee against the com- 
pany’s agent at Palmer, Mass. The company avers that the agent, 
Arthur G. Fitch, subjected the company to loss by neglecting to can- 
cel an insurance policy. 

George W. Taylor is a candidate for State Senator, and he has 
carried his own town, Lexington, for the nomination. 

Charles Alcock, general manager of the Royal, at the head office, 
was the guest of Field & Cowles, the New England managers of 
the company, Friday evening, the seventh instant. Mr. Alcock was 
given a complimentary dinner at the Algonquin Club. 

Massachusetts cities are considering the passage of ordinances to 
strictly regulate the transportation of high explosives through the 
public streets, and the storage of the same. Since the disastrous ex- 
plosion of dynamite in Melrose, while it was in transit by a local 
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TRAVELERS’ CONTEST WINNERS. 


Photograph of visitors to the Travelers Insurance Company’s Convention, taken at the Country Club, Farmington, Conn., October 5, 1904 
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express, through the streets, there has been a great awakening on the 
part of other cities and large towns of the Commonwealth, few of 
which have any adequate regulation covering the transportation and 
storage of dangerous explosives. 


The New England Insurance Exchange has adopted a new sched- 
ule of minimum rates for tobacco barns. The new rates are as fol- 
lows: 

Tobacco barns or sheds more than 100 feet from dwelling, $1.80; 
contents, $1.80. Le sas a ; 

Tobacco barns or sheds located within 100 feet of dwelling, if written 
with dwelling, regular farm rates on building, contents, $1.80; if not 
written with dwelling, $1.20 instead of $1.80. ; 

No artificial drying or sweating is allowed on the premises, without 
permission, and the new rules contain a three-fourths value clause and 
an average pro rata clause. 


The tariff committee of the Boston Board of Fire Underwriters 
has recommended the promulgation of new ratings on certain lumber 
yards. The new rates are slightly higher than those heretofore pre- 
vailing. 

The report of the Boston Protective Department, for the month 
of August, just issued, gives the following statistics for that month: 
Total losses, $35,460, of which $21,127 was on buildings and $14,333 on 
contents. 

October 18 will be the eightieth birthday of Samuel G. Parker, a 
veteran fire underwriter, and a committee of members of the New 
England Insurance Exchange will procure a testimonial, which wiil 
probably be a fine Waltham watch and chain, for presentation to Mr. 
Parker. The presentation will take place after the meeting of the 
Exchange next Saturday. , 


Life and Casualty Notes 

There is general regret at the reported serious illness of John M. 
Cranston, president of the Boston Life Underwriters Association, 
and universal hope among the fraternity for his early recovery. It 
is feared that he will be unable to attend the convention of the 
National Association of Life Underwriters at Indianapolis. The 
delegation from Boston, which will be in attendance, is made up of 
D. F. Appel, G. C. Brown, W. B. Woodbridge, L. F. Foss, C. S. 
Burke, W. A. Buckley, F. E. White, Winslow Russell and W. H. 
Whitney. 

Charles W. Gammons has been chosen a delegate, for three years, 
from the Boston Life Underwriters Association to the Boston As- 
sociated Board of Trade. 


John A. Hall, president of the Massachusetts Mutual, has been 
elected president of the Springfield (Mass.) Institution of Savings. 


NOTES FRO/1 PHILADELPHIA. 

It is reported that an inspector of the Underwriters Association 
has notified members of the fire company of Doylestown, Pa., that 
unless a new system of alarms and different shut-off at the reservoir 
were instituted, the fire insurance rates would be raised. Town 
council will look into the matter. 


Caraher, Gordon & Co., the recently formed brokerage firm, have 
been appointed second agents of the Assurance Company of Amer- 
ica under Stone, Mathews & Co. 


The funeral of the late George E. Wagner was held on Wednesday 
afternoon of last week, and many prominent fire underwriters of this 
and other cities were present, The pallbearers were selected from 
the members of the Philadelphia Fire Insurance Patrol of which he 
was elected a director in January, 1886, and president in January, 
1889, and was annually unanimously re-elected up to the time of his 
death. At a meeting of the board of directors of the patrol on the 
first, a minute was adopted expressing sorrow at his death, and the 
great loss which that body had sustained in his sudden removal, at 
the same time extending sympathy to his family in the resolutions, of 
which a copy was sent them. Out of respect to the memory of its 
vice-chairman, the executive committee of the Philadelphia Fire 
Undewriters Association ordered the offices of the association closed 
at I p. m. on the day of Mr. Wagner’s funeral, and the chairman 
was instructed to call a special meeting of the association, to be held 
to-day at 2 p. m. in the rooms of the Underwirters Association of the 
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Middle Department, 316 Walnut street, to take action on his death. 
The statement in the call for the meeting that Mr. Wagner was one 
of the most active, useful and influential members of the association 
is heartily endorsed by the insurance fraternity. 


The new forms of endorsements for the use of benzine, naphtha, 
gasoline, etc., recently promulgated by the Philadelphia Fire Under- 
writers Association, have been the cause of a great deal of annoy- 
ance to everyone, for the reason that brokers have persisted in using 
forms which contained the old clauses, because they claimed it was 
unreasonable to expect them to have forms reprinted for the slight 
and seemingly immaterial changes made. 

The association last week very obligingly suspended the operation 
of the new forms until January 1 next, by which time no doubt the 
changes provided for can be adopted without serious trouble or ob- 
jection. 

Manager Charles Alcock of the Royal, who recently attended the 
meeting of the United States managers of that company, and the 
Queen held at the Hotel Frontenac, Thousand Islands, and has since 
been visiting the branch offices in this country, arrived in Philadelphia 
on Monday last for a few days’ stay. 


Life and Casualty Notes. 

A convention of the representatives of the Atlantic department 
of the New York Life will be held at the New Bellevue-Stratford 
Hotel, this city, on November 30, 1904. Home office officials will be 
on hand to greet those present, and James E. Briggs, inspector 
of agencies of that department, will return from abroad in time to 
participate. Each representative has received a card stating the 
amount of insurance or number of applications he must secure to 
qualify. If he succeeds in the time allotted, between September 26 
and November 19, inclusive, he will be invited to attend the conven- 
tion at the company’s expense and participate in the banquet. A 
number of cash prizes are also offered to those exceeding their allot- 
ments or number of paid applications. There will also be gwelve 
special seats of honor at the banquet table, six to be assigned to the 
agents paying for the largest volume of business, and six to the 
agents paying for the greatest number of applications. 


In the opinion of many financial and insurance interests parties 
identified with the Girard Trust Company are back of the new Gen- 
eral Trust Company of Philadelphia, which has just been launched 
with the names of the Messrs. Muir and Messrs. Haughton of the 
General Accident Companies as directors. 

C. W. S. Packard, president of the Pennsylvania Company for 
Insurance on Lives and Granting Annuities, and brother of John H. 
Packard, Jr., the popular vice-president of the American Fire, has 
been elected a director of the Philadelphia Warehouse Company, 
succeeding the late John Lowber Welsh. 


E. E. Comber, formerly with the Fire Association, has been placed 
in charge of the downtown office just established by the Sun Life of 
Canada at 504 Walnut street. 


D. A. MacCarroll, the prominent Philadelphia life insurance agent 
who was formerly connected with the Manhattan Life, is now with 
the Mutual Life of New York under city managers Hill and Spar- 
hawk. 





FATAL ACCIDENT FREQUENCY IN THE UNITED STATES. 
By J. S. Crum, Statistician, Newark, N. J. 

Alexander Dumas in “The Queen’s Necklace,” introduces the char- 
acter “Count Cagliostro,” who, owing to his possession of a wonder- 
ful elixir, has been able to preserve himself for centuries against the 
excesses, cares and maladies of life. While this elixir had the power 
to preserve life from degeneration and decay, the professor was still 
vulnerable to the hazards of life. But Cagliostro had made avoid- 
ance of danger the study of his long life, and had become so skillful 
that he was able successfully to forsee and guard against all the nu- 
merous hazards incident to life at the age of forty. He knew a safe 
house and never entered a tottering one; he never went hunting with 
a man unskillful in the handling of a gun; in battle he accepted the 
posts where bullets could best be avoided; he could tell from the 
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looks of horses and coachmen if a runaway was likely to happen, 
and from the captain of a vessel if his life at sea would be unduly 
endangered. Thus by foresight and avoidance Cagliostro prevented 
ninety-nine out of every hundred accidents and tried to guard against 
the hundredth. 

In these days of disaster and appalling loss of life by fire, water, 
railway, trolley car, automobile, bicycle, wagon, mines, tottering walls, 
elevator—to say nothing of battle, earthquake, volcano, lightning, etc.— 
even a Cagliostro would need to practice dodging a little longer than 
three thousand years if he were successfully to guard against that 
hundredth acccident. 

In the United States life has become cheap from its wholesale 
destruction by violence. We read every day, and by newspaper columns 
and pages, of deaths by violence in a thousand forms. We have 
come to a point where feeling is almost numbed and sensitiveness 
blunted by the rapidly succeeding shocks of disaster upon disaster. 
Subscriptions pour in, it is true, when an Iroquois theatre fire destroys 
600 lives, or when a Slocum disaster snuffs out an additional thousand. 
Less sensational than these, but more fearful in dire results, accumu- 
lated in daily experience, are the accidents on railways and in mines, 
and in many other industrial pursuits. 

In 1903, the railways of the United States reported to the Inter- 
state Commerce Commission 86,393 accidents to persons, of which 
9840, or 11.4 per cent, were fatal. In the coal mines of the State of 
Pennsylvania alone during the decade 1893-1902, there were reported 
in the mine inspectors’ reports 21,995 accidents to employees, of which 
6563, or 29.9 per cent, were fatal. It is known that during the twenty- 
five years, 1879-1903, at least 18,163 persons have been killed and 
injured by boiler explosions, the killed constituting, as reported, 
7295, or 40.2 per cent of the total. We might go on for pages re- 
viewing the gruesome and almost endless list of victims who meet 
with death by violence while engaged in the peaceful (?) vocations 
of life or while too carelessly pursuing its pleasures. 

From the most careful estimates, based upon the returns of the 
United States census of 1900, it is clear that from seventy-five to 
eighty thousand persons are annually killed- in the United States 
as the direct results of accidents and injuries, excluding homicides and 
suicides, both of which lists are formidable in magnitude. From 
the best information available it appears that at least five persons 
are more or less seriously injured to every one killed, and thus we 
have it that from four hundred and fifty to five hundred thousand 
lives are annually destroyed or more or less seriously injured by 
accidents in these United States. 

But the story is not yet told, for the fatal accident record is not 
improving. Quite to the contrary, the best sources of information 
reveal the opposite to be the truth. The registration records of our 
cities answer the question “are fatal accidents increasing faster than 
population?” in the affirmative, and in no uncertain way. The fol- 
lowing table is based upon a careful compilation of the statistics of all 
the larger cities of the United States, the records of which are fairly 
complete and reliable for a series of years: 


MorTALITY FROM ACCIDENTS AND INJURIES IN CITIES OF THE UNITED 
STATES, 1871-IQ9Q00—RATES PER 100,000 OF POPULATION. 


Northern Cities. Southern Cities. All Cities. 
(White and (White and 
Years Colored.) (White) (Colored) Colored.) 

LO) ne: , ee re 79.0 59.0 88.3 78.9 
1676" B0t..c0cdee 66.1 63.2 87.6 66.8 
 , 73.8 61.7 QgI.1 ae 
TBSO = 00. 6:..62.00% 78.6 67.5 89.3 78.2 
1891 - 95 86.6 74.5 117.9 87.0 
1896 - 00 70.4 75.8 109.1 80.2 
of oe. ne 92.1 61.1 87.9 72.2 
IOSE = 00......0%. JO.5 64.6 90.2 76.3 
WBor =(00........+ B2.7 75.1 113.5 83.3 


From the table here presented, it is evident that fatal accidents, 
while causing a fluctuating amount of mortality when five-year periods 
are considered, the rates yet show an upward tendency, and when 
the average is struck by ten-year periods this is plainly brought out. 
The upward tendency from decade to decade is apparent in Northern 
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cities and in Southern cities, in the white population, and even more 


noticeably in the colored population. 

The fatal accident rates are shown to be uniformly higher in North- 
ern cities than in the white population of the Southern cities. Fatal 
accidents are considerably more common in the colored population 
than in the white population of the same cities, or than in the com- 
bined population of the Northern cities. 

These figures are based upon numbers so large and include so many 
cities that it seems unreasonable to doubt or discredit the conclusions 
toward which they point. It would seem to be clear that the fatal acci- 
dent curve is bending upward in the United States, and that 
the chances of even a Cagliostro escaping death from violence are 
being rapidly reduced from decade to decade. 

Newark, N. J., October 1, 1904. 





CASUALTY INSURANCE. 


Plate Glass Situation. 


At a meeting held on October 6, in response to a call by President Wil- 
liam F. Moore of the New Amsterdam Casualty, the practices which have 
for so long been detrimental to the plate glass insurance business were 
fully discussed, and it was agreed that a committee be appointed to con- 
sider the question of organization, rates and commission. All the com- 
panies transacting this line in New York were represented at the meet- 
ing and Wm. F. Moore, president of the New Amsterdam Casualty, was 
elected chairman. David Meiklejohn, resident manager of the Maryland 
Casualty, was elected secretary. The next meeting will be held on 
October 18, in the rooms of the New York Plate Glass Insurance Com- 


pany. 





Accident Insurance in France. 
The experience of companies writing accident insurance in France has 
been tabulated as follows: 
1903. 
Premium income ......... $9 285,625.29 ; 
|: Ee eee 6,301,696.94 66.8 
Commissions paid ........ 1,558 ,280.82 16.7 
Managerial expenses ..... 1,136,270.11 12.2 
Total expenses ........... 5,996,247.87 96.8 


Per Cent. 1902. 

$9 006,230.66 ce 
6,533,727.60 12.5 
1,488 ,184.88 16.5 
1,116 ,266.72 12.3 
9,138,1 9.20 101.4 


Per Cent. 





Judge Dillon Passes on the Craits Law. 


Surety companies have been much interested in the litigation seeking 
to establish the status of the Crafts law, an Ohio statute, which provides 
that only corporate surety be accepted in certain cases. In rendering 
his opinion Judge Dillon holds the law of no effect, and says: 


It denies to the person giving a bond for $2100 the rights, opportunities 
and privileges accorded to him giving a bond in the sum of $2000. 

It confers upon a company an exclusive right to receive the benefits 
(i. e., money remuneration) from the bonds so required to be given in 
this State. 

It recognizes the perfect fitness, suitability and sufficiency of personal 
sureties, but forbids any resort to them until at first the favored com- 
pany had been solicited and had an opportunity to act. 

It requires one to pay a certain and fixed price to a limited and desig- 
nated class for surety risk, and forbids such a one to make better or 
different terms with any other person or class of equal or even higher 
sufficiency. 

Opportunity for the creation of large trust funds of property for a 
long term of years is seriously restrained and encumbered by the re- 
quirement of a substantial payment of fees each year out of the prop- 
erty itself. 

This restraint and encumbrance upon property is not for a common 
purpose or benefit but for a special favor. 





Employers futual Accident Insurance. 


in Normandy there is an association for the prevention of accidents 
in factories, with headquarters at Rouen. This society has been in 
existence since 1880 and started with ten members and $2000 capital. 
The members pay as follows: For spinning mills of 10,000 spindles, $20; 
30,000 spindles, $48; 50,000 spindles, $60; for weaving mills of 100 looms, 
$7; 300 looms, $18; 500 looms, $25. In unclassified industries the fee is 
$2 for a factory employing from one to ten men, and a larger but pro- 
portionately decreased amount for larger places up to $60 for those em- 
ploying from 900 to 1000 men. For these fees the association regularly 
sends inspectors to the workshops, furnishes advice as to methods for 
preventing accidents and publishes information regarding jurisprudence 
in such matters. 
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Experience of German Burglary Insurance Companies. 


According to The National Ockonom, there were only two companies 
writing burglary insurance in Germany in 1896, their joint premium in- 
come being but $41,739. In 1903 the number of offices in the field had 
grown to thirty-one, and the net premiums secured in the year reached 
the comfortable sum of $906,879; of this $197,120, or 22 per cent, was paid 
{n losses, and expenses consumed an additional 41 per cent. The largest 
individual company income was had by the Alliance of Berlin, namely, 
$285,687, and it paid $61,637 in losses. 





Minor Casualty Notes. 
—The Bankers Mutual Casualty Company of Des Moines has engaged 
A. M. Benton of St. Paul to manage its plate glass business. 


—The Maryland Casualty has opened a special account in Atlanta to 
facilitate the payment of claims. M. O. Garner has been appointed at- 
torney in charge of this claim department. 


—Under the beneficiary clause the Fidelity and Casualty recently paid 
$15,000 to Newman Erb, vice-president of the Pere Marquette Railway, 
whose wife was killed in the New York Central wreck at Lyons, N. Y. 


—The Inter-State Accident Insurance Association has filed articles of 
incorporation at Des Moines, Ia. The officers are: W. S. Goodell, presi- 
dent; N. M. Gunn, secretary; Charles R. Morehouse, treasurer, and J. A. 
Gunn, examiner and manager. 


—In printing the semi-annual statements of casualty companies re- 
porting to the Georgia Department recently, an error was made in stating 
the assets of the National Surety Company as $1,352,301, whereas the 
correct amount on June 30, 1904, was $1,852,301. 


—The Attna Indemnity is introducing into its agencies a uniform sys- 
tem of records and accounting by which the records of each agency will 
be a duplicate of the home office record with that agency, and in case 
a record is destroyed the home office can furnish another upon short 
notice. 

—One of the most prominent buildings as you enter the World’s Fair 
at the principal gate is that of the World’s Fair National Bank. The 
United States Fidelity and Guaranty Company wrote the bonds of the at- 
taches of this bank and the sign of this company is a prominent ornament 
as you enter the building. 

—Before running off the 300-mile automobile race last Saturday, the 
American Automobile Association took the precaution to insure against 
the risk of damage suits brought by spectators. The participants in the 
race were not covered. The companies writing liability lines in this 
country were offered the line, but declined to accept the risk and it went 
to Lloyds at London. 

—There has been recently an epidemic of burglary of large amounts in 
New York,city, and the sensational one connected with the Gillette 
household has been more than eclipsed by others of equal audacity in 
that city. It is already the best field for burglary insurance in the coun- 
try, and the United States Fidelity and Guaranty Company reports a large 
business there at excellent rates and good results. 


—The last issue of The Budget, published by the Maryland Casualty 
Company, contains an illustration of a screw door safe opened by bur- 
glars. The door of the safe was literally torn to pieces and strewn about 
the room. This safe was in the office of the Monica National Bank of 
Monica, Pa. As winter approaches, with its cold and stormy nights, the 
bank burglar will become more industrious than at any other time in the 
year. 

—It is interesting to note how wealth accumulates in the hands of 
certain parties who seem to have little or no use for it. The United 
States Fidelity and Guaranty Company wrote a bond of $1,000,000 as 
guardian or committee of an aged lady at Saratoga Springs, a Miss Davis, 
several days ago, who has recently died. A few days after her death a 
bachelor brother in the West expired, leaving her one-half of his fortune 
of over $3,000,000. 

—The Columbian Relief Fund Association of Indianapolis announces the 
following field appointments and changes: W. E. Parshall, adjuster in 
Pennsylvania, has resigned on account of illness, and A. G. Miller of 
Philadelphia succeeds to that position. L. W. Lindley, manager at 
Kokomo, has been transferred to Terre Haute. E. E. Maple, formerly 
manager at the latter point, goes into the fieid. E. E. Garnier, manager 
of the Kansas City office, has associated his brother in partnership under 
the firm name of George & Ernest Garnier. 


—The United States Fideiity and Guaranty Company has refused to 
write railway mail clerks bonds for less than $1 per $1000. It takes the 
ground that the risk of loss is greater than on the average postal clerk 
and far greater than on letter carrier’s bonds, as railway service men 
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handle registered letters which frequently contain large sums. An in- 
vestigation shows that it is now a common thing for banks to send 
currency by registered mail instead of express, saving them thereby 
more than three-quarters of the express charges. This business has 
grown to such immense proportions as to constitute the principal part 
of such shipments out of large cities. 


—The United Legal Indemnity Society of London has issued a policy 
known as the “Pallas,” which is an attempt to place accident insurance 
on the same plane as life insurance. This contract is non-forfeitable 
during the whole life and under one form the premium payments cease 
at age sixty-five, the insurance remaining in force for the remainder of 
life, as with a limited-payment life policy. Under another plan pre- 
miums are paid throughout life. The policy also has a surrender value 
after three years and after five years a bonus accrues to the credit of the 
insured. No medical examination is required, and change of occupation 
does not work a forfeiture. The contract does not contain an arbitra- 
tion clause. 


—There is a burning desire on the part of the surety companies to 
write the bonds of assignees in what may be termed State bankruptcy 
proceedings. For instance, a building and loan association is deemed to 
be insolvent and the secretary or treasurer who has, by his direction of 
its affairs, brought it into its unsound condition, is made the assignee 
and continues to manipulate the funds according to his own ideas. It is 
claimed also in this connection that assignees are merely go-betweens 
or clerks of the parties in failing circumstances, and the companies are 
making it a condition of writing such business that the assignee shall 
be unquestionably a man of means or at least possessed of sufficient to 
indemnify in whole or in part the company writing the bond. 





NEWS OF THE WEEK. 





THE MIDDLE STATES. 





The General Agency of L. C. Hebberd., 


L. C. HEBBERD, who has for years controlled considerable of the high- 
class brokerage business in New York and is well and favorably known 
among underwriters in that city, has been given a general agency of the 
Star Fire of Louisville for the Hudson river district in New York State, 
comprising the territory lying between New York city and Albany. Mr. 
Hebberd also has agency contracts covering New York State with several 
leading American and foreign companies. 

In addition to the above connections, Mr. Hebberd is general agent and 
underwriter for the International Fire Insurance Corporation, whose 
headquarters are at Atlantic City, N. J. The latest statement of this 
company, dated September 22, 1904, shows $113,158 of assets, with a 
capital stock of $59,025; losses in process of adjustment, $2764; a mort- 
gage liability of $39,600, and a surplus to stockholders of $11,769. The 
assets embrace $8714 of cash; real estate valued at $67,500; uncollected 
premiums, $6300; mortgages, $14,000; collateral loans, 14,550; interest, 
etc., $2094. It is understood that Mr. Hebberd will have charge of the 
underwriting operations of the International throughout the country. 
Authorities speak very favorably of the parties interested in this com- 
pany. 





Life, Fire and Miscellaneous Notes. 
—The Butternut Valley Mutual Fire of Morris, N. Y., has been incorporated. 
—Henry C. Bughman succeeds the late John G. Holmes as treasurer of the 
National Union Fire of Pittsburg. 
—In the case of the L. D. Garrett Company vs. the Citizens Mutual Fire of 
Somerville, N. J., Vice-Chancellor Pitney has ruled that claims for loss have a 
priority over claims for unearned premium. 


—A very handsome souvenir programme has been sent us by the Fidelity 
Mutual Life of Philadelphia, covering the prize convention of that company’s 
agents, held at St. Louis recently. It is embellished with handsome steel plate 
engravings of the home office building and a number of half-tones depicting 
scenes at the Louisiana Purchase Exposition. It will be preserved as a most 
interesting memento of the 1904 convention. 





—Gerald R. Child, manager of the Southwestern department of the National 
Life of United States of America, led in September business, both for volume 
and premiums. H. E. Don Carlos, manager of the Western department, was sec- 
ond, and E. C. True, manager of Wisconsin, third, for both items. The individ- 
ual leaders for September, both in volume and premiums, were E. C. True of 
Wisconsin and H. S. Crain of the Southwestern department, 
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THE NEW ENGLAND FIELD. 


TRAVELERS WEEK A GRAND SUCCESS. 


Convention of Contest Winners an Enjoyable Occasion. 
THAT the Travelers surprised even itself in the results of the third 
annual prize convention, which was held in Hartford all of last week, 
although business sessions were scheduled for only three days, and that 
the convention idea seems sure of recognition as a permanent feature in 
the admirable agency scheme and composition of the company, are borne 
out in the statements of the various officials. President Sylvester C. 
Dunham was fatigued and somewhat exhausted when seen in his office 
after the week’s excitement had subsided, but was in an exceedingly 
happy frame of mind when he saiu: 

I do not think that the Travelers, or any other company for that mat- 
ter, has ever hit upon a more valuable and helpful idea in cultivating 
an already high class type of field agents than that which the Travelers 
has introduced now for three years past, and which appears to have 
come to stay with us as a regular institution. The growth of this com- 
pany in the forty years ended last spring, as is substantiated by our 
annual reports, is really little short of phenomenal, and I can think of 
no better method of preserving that increasing tendency than these con- 
ventions, wherein the home office tells the field what is expected of them 
in a particular policy contract and wherein the field explains the 
peculiar difficulties of this contract in individual cases, thus giving the 
opportunity of making a new contract to apply especially to the local 
ter ge or of permitting the needed changes, all of which kills com- 
7 Vice-President John B. Lunger was especially pleased with the apti- 
tude and willingness with which the visitors entered into the spirit in- 
tended, speaking of which he said: 

Too much cannot be said about the educational phase of the conven- 
tion. That was the principal and primary object of the six months’ 
contest and of the convention. The agents and managers could not have 
had better practice in their specialty than that required during the con- 
test itself. Naturally, they would not have displayed such unusual zeal 
had there been no Special goal in sight, so we annually offer the con- 
vention seats to the winners and the various special awards, bonuses 
and social events, which mark the week in Hartford, every fall. But 
once the agent arrives in Hartford, we get him interested at once in 
the discussions of the meetings. He is fresh from a hard-earned victory. 
He has used every persuading faculty that he possesses and was never 
in better condition to receive that instruction in the fine points of the 
business, which we endeavor to instill, at the business deliberations. 
The majority of them become so interested and so thoroughly wrapped 
up in earnest thought and sincere debate that time flies unconsciously, 
and I have seen more than one delegate look surprised when he realized 
that he had been in the hall over three hours. 

It was as late as Wednesday evening that Mayor William F. Henney 
very ccurteously extended the liberty of the city to the delegates, but 
aside from a mere matter of ‘polite form it was unnecessary, for they had 
stormed and taken possession of the ‘‘Insurance City’ shortly after noon, 
Monday. Small convention buttons, very similar, except in the coloring. 
to those of last year, were distributed at the smoker, Monday evening, 
and they were a handy entre carte for the rest of the week. On Friday, 
after the convention was all over, two wearers of the magic button met 
on Main street. They were from the South—one from Charlotte, N. C., 
and the other a young agent from Savannah, Ga., but they had never 
met before. Both stopped instantly and, shaking hands, became ac- 
quainted; and they were seen together at the depot a little later bound 
for the South, singing the praises of the Travelers and commenting 
favorably on the unexpected hospitality of the Northerners, which moved 
even these men who live in the lands of celebrated ‘‘Southern hospital- 
ity.’ This is only one instance in the social side of the convention 
where a valuable acquaintance was formed which will be duly accredited 
to the Travelers. Manager Knowlton had supplied his Kentucky colonels 
with their own individual buttons before they left Louisville, and Thurs- 
day evening William E. Bro Smith, Mr. Crandall and Chief Adjuster 
Morcom were properly christened and registered as Kentucky colonels. 
Some difficulty was experienced in securing a correct and euphonious 
title for Mr. Bro Smith, but it was finally decided that the best that could 
be done under the circumstances was “‘Col. William E. Bro Smith, Judge,” 
and so he was dubbed when the mystic button was fastened on. 

The theater party, Tuesday evening, was one of the events of the week 
and the Hartford Opera House presented an unusual scene just before 
the curtain was raised on “The Fortune Teller.” It is safe to say that 
the house never held so many bright and clever men of the underwriting 
or any other profession in the many years of its existence. The officials 
and their families and the managers occupied the boxes and could easily 
look out upon the other agents seated in the pit. Probably they had a 
better view of the delegates collectively on this occasion than at any 
other time. 

The meeting of the life and accident men, Wednesday morning, handled 
one of the most important topics of the week, ‘“‘Cash Settlements in Ad- 
vance.”’ Most of the talking on this occasion was done by the home office 
men, who were in a better position to intelligently discuss this subject 
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from actual experience. They impressed upon the agents the expediency 
of getting the premium, or at least a part thereof, in advance. This plan 
was shown to be better also for the insured and for the agent. Induce- 
ments might often be held out to the agent if he would wait for his pre- 
mium for a while, but these were shown to be false inducements; and it 
was hoped that the home office idea and the real practicability of the 
situation were absorbed by the field men. Wednesday afternoon was 
taken up with the pleasant little journey to Farmington, one of the old- 
est towns in Connecticut. Five special trolley cars of the Hartford and 
Unionville line conveyed about 180 officers, managers and agents to what 
is known as a model New England village. The cars left City Hall at 
12 o’clock, and passing through Farmington avenue to West Hartford 
gave the delegates a good idea of the splendor of the residences of Hart- 
ford’s wealthy citizens. Along this avenue the local men pointed out the 
homes of the various officials of the large fire and life companies. There 
were registered in the convention as delegates Manager C. G. Stone of 
the Hartford branch, Dr. A. E. Howard, Harry L. Birge and Richard 
Northrop of Hartford, and these agents, mingling freely with the others, 
were of invaluable aid in making their visit pleasant and in showing 
them the interesting parts of the city. Farmington was reached about 
1:30 and lunch was served at the Vountrv Club. After lunch, when cigars 
were lighted and the party were arranged on the lawn and the veranda 
of the clubhouse, a group picture was obtained, which is presented here- 
with as a supplement to THE SPECTATOR. 

After the picture had been secured the delegates played golf, visited 
Mrs. Porter’s famous Ingleside school for young ladies and diverted 
themselves in various ways until 4 o’clock when the return trip was com- 
menced. Wednesday evening came and with it the big banquet at Put- 
nam Phalanx Armory, which had been elaborately decorated in red and 
white bunting, gleaming through which could be seen a huge electric 
“T.”’ It was the closing entertainment of the week, and the agents made 
the most of it, about 225 covers being required. Near the end of the 
dinner the families of the various officers entered the hall and remained 
during the postprandial exercises. The atmosphere and the esprit de 
corps on this occasion were truly “Travelersistic,’’ and it was indeed a 
fitting and memorable event. An orchestra composed of talent from the 
home office dispensed splendid music. When ‘Dixie’? was wafted tu the 
ears of the Southern contingent they were moved as one man to rise 
and cheer, and they were just as enthusiastic as the Northerners at the 
sound of ‘“‘Yankee Doodle.’’ A popular melody was the signal for the 
whole gathering to rise en masse and sing. President Dunham presided 
as toastmaster and Governor Chamberlain received an ovation when he 
came in a little late. Insurance Commissioner Theron Upson was unable 
to be present, as was President William B. Clark of the #tna, who was 
to represent the Travelers board of directors, and Mayor William F. 
Henney completed the list of civic officials. The dinner and speeches 
consumed five hours, from 7 till after midnight. American flags were 
hardly more conspicuous than the British in honor of the presence of 
several of the Canadian field men, and a large bunch of American Beauty 
roses adorned the place of each guest. 

To the right of the toastmaster were Governor Chamberlain, Fred. W. 
Evans, Dr. C. C. Beach, J. C. Hammond, Secretary John E. Morris, F. R. 
Foster, James G. Batterson, S. R. McBurney, Charles L. Spencer, Second 
Vice-President John L. Way, while on the right were Mayor William F. 
Henney, George C. Sawyer, A. C. Dunham, E. C. Delevan, Major E. V. 
Preston, George Roberts, Ira B. Thayer and Vice-Presidtnt John B. 
Lunger. The others at the head table included representative manu- 
facturing and business men: Dr. J. B. Lewis, Pliny Jewell, S. F. Wood- 
man, W. T. Price, Roy A. Shaw, Actuary H. J. Messinger, A. P. Nichols, 
L. G. DeCant, Frederick K. Gaston, H. B. Knowlton, William E. Bro 
Smith, J. Wilmot Howard, William McCaw, A. T. Matthews, Edward S. 
Raymond, Dr. G. B. Davis, G. M. Barney, Harry L. Trees, J. C. Harmon 
and L. L. Felt. 

Governor Chamberlain and Mayor Henney, by a prearranged plan, in- 
terrupted President Dunham as he was about to open the speech making, 
and he was unable to continue until three hearty cheers had resounded 
through the hall, when he read telegrams and letters from a number who 
regretted their inability to attend. Mr. Bensdorf of Memphis sent a 
stanza in poetry, at the conclusion of which a silent toast to the memory 
of Mr. Batterson was drunk. Riley W. Allen of Williamsport, Pa., who 
was a prominent figure last year, sent a telegram, and the great Chicago 
manager, St. John Nolan, cabled from Europe. President John R. Hege- 
man honored the banquet with a lengthy telegram from New York bear- 
ing his best wishes. Governor Chamberlain, the first speaker, was one 
of the original subscribers for the Travelers stock, and now holds a 
policy in that company. Mayor Henney caused merriment when he at- 
tempted to retaliate on President Dunham for some of the things he re- 
lated about him in his introduction, by saying that he was unusually 
nervous on account of having been obliged to sit close to Mr. Dunham 
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and listen to his singing all the evening. In closing, he paid a precious 
tribute to Mr. Batterson and to the Travelers, and, speaking of the busi- 
ness of the agents, he said: 


October 13, 1904] 


It is a work of which you may well be proud—a work with which the 
citizens of this refined and prosperous city and beautiful city are in the 
heartiest sympathy and accord—a work which makes you doubly welcome 
here, welcome for the high character which your profession demands of 
its votaries and for the benign and wholesome ends at which it aims. In 
the name of the citizens of this fair city I bid you welecome—welcome and 
godspeed. 

Second Vice-President John L. Way, a native of Gilead, Conn., spoke 
on “And They Overtook Him in the Mount Gilead,’ and after a long 
series of cheers for Vice-President Lunger had subsided, he was allowed 
to make the presentation of the special awards for the leaders, managers 
and agents in the various parts of the contest. One award that was not 
on the programme was the present to President Dunham. A handsome 
silver service, which is said to have cost $1000, was brought forward 
while Mr. Lunger was addressing Mr. Dunham, and great cheering 
marked the close of Mr. Lunger’s address when he said, speaking of the 
completion of Mr. Dunham’s third year as president of the company: “It 
gives me great pleasure, Mr., President, to present ta you this tribute 
from your loyal and true friends in the Travelers Insurance Company.” 


At this point F. E. Driggs, Walter G. Cowles, E. C. Delevan, Sam 


Bucklew, S. R. McBurney, William McCaw and F. H. Osborn were the re- 
cipients of comic presents which evoked much laughter. Three cheers 
were called for by Mr. Lunger for the two flags (British and American) 
at the close of the address on ‘“‘His Majesty’s Service’ by Ira B. Thayer 
of Toronto. George C. Sawyer of Syracuse, the oldest agent in the 
service, spoke on “Pioneer Days,’’ and was followed by Manager §. R. 
McBurney of St. Louis. Speaking on the verse, ‘‘My club is heavy and 
my arm strong,” J. G. Batterson of New York city alluded especially to 
the rapid growth of the liability branch of the company, and was sin- 
cerely applauded. The leading prize winner, Manager E. C. Delevan of 
Binghamton, gave the men some good advice entitled ‘Some Don’ts,” and 
the evening was closed by the speech of Major E. V. Preston, superin- 
tendent of agencies, who said ‘‘good night’’ to the verse, “‘The deep of 
night has crept upon our talk.’’ A suggestion, half serious and half 
joking, of Major Preston’s was that ‘Mr. Lunger, who has started the 
good work at Yale, start a similar good work at Wellesley.”’ 

Thursday morning the delegates visited the home office in a body and 
were conducted slowly through the entire main building and then across 
to the printing department, everything being explained in detail. The 
farewell joint session was held Thursday at 3 o’clock, but most of the 
delegates waited over until Friday or Saturday so that it practically 
evolved itself into a whole week’s convention. Friday and Saturday were 
busy days for President Dunham and Vice-President Lunger. All of the 
managers and many of the agents had appointments for private talks 
with them, and, besides that, managers’ conferences in both the life and 
accident and the liability branches were held in Mr. Lunger’s apartments 
Friday, when the final good words of advice and encouragement were 
given and something of the future work for this year outlined, which 
included an explanation of the new president’s contest, which opened 
yesterday. So desirous of meeting Mr. Dunham and Mr. Lunger per- 
sonally for a few moments’ talk were most of the agents that they lost 
trains waiting their turn in the outer offices. I heard one agent urging 
another to come with him Friday afternoon for the afternoon express for 
the South, but the other was obdurate, and said he would wait until this 
week rather than go away without seeing Mr. Lunger. 

The agency department has determined that it is especially fitting in 
this presidential year to hold a “president’s contest’”’ as a testimonial to 
President Dunham, and so a contest has been inaugurated to run twelve 
weeks from October 10, designed to encourage quick closing, early ex- 
aminations and prompt payments. Cash bonuses will be paid to success- 
ful agents and, in order that the contest may be original, special prizes 
and souvenirs will be offered. The certificates of points will be cashed 
December 22 and December 31, so that the bonuses may be utilized for 
the holidays. Each $1000 of participating life or endowment insurance 
counts six points; each $1000 of non-participating life or endowment in- 
surance counts four points, and each $1000 of accident insurance, pre- 
ferred or select, counts one point. The company pays a cash bonus of 
$10,000 for points between thirty and forty and so on, by a proportional 
table. The idea is that each policy issued in the life department is to be 
accompanied by a certificate on which the number of points is recorded, 
and when the premium of the policy is paid the certificate may be cashed 
by the cashier of the branch offices or the home office. In the accident 
department the certificate is issued from the home office. The contest is 
subject to the usual rules which govern all Travelers contests. Great 
interest was taken by the delegates in the new contest, and many signi- 
fied their intention of competing. There is a rumor of some splendid new 
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policy contracts in the near future also, which will be of great interest to 
the field. 

Travelers week is over. The Travelers men are gone, but not one of 
them went without taking with him a new realization and appreciation 
of his company, of its vastness, of its hospitality and, greatest of all, of 
its desire to attain to that mutual advantage, the improvement and 
growth which results from training the agents right here on the spot 
and from educating them in the higher studies of underwriting in the 
city of famous indemnity concerns, where the renowned James G. Batter- 
son signed a receipt of two cents and watched Col. Bolton arrive safely 
home from the postoffice forty years ago, when the liability on the first 
accident contract in America lapsed and expired only to spring forth 
again in other forms of policies which constitute to-day the stable 
foundation of the grand old Travelers. 





THE WEST. 


National Life of U. S. of A. Examined. 
THE Iowa Insurance Department has completed an examination of the 
National Life of the U. S. of A., an Illinois corporation with head offices 
at Chicago. In the report to the Department as of December 31, 1903, the 
company claimed admitted assets of $4,694,796, and a surplus of $198,805 
over and above the capital of $1,000,000. The examiner verifies the total 
amount of assets, and explains the real estate item as follows: 

The home office building is located on LaSalle street, between Madison 
and Monroe streets, in the heart of the ‘“‘Wall street district’’ of Chicago, 
is a twelve-story office building, recently built after the most approved 
fireproof methods, and is already rented to its fullest capacity. 

The books of the company show that this property cost them $2,509,- 
796.86; on which there is a mortgage for $1,200,000, bearing four and a half 
per cent interest. The ‘‘market value” claimed by the company for their 
equity in the property is $1,600,000, which, with the mortgage, makes the 
total market value claimed to be $2,800,000. 

Some have appraised the property at $3,000,000, and after considerable 
search, I have accepted the valuation placed on it by the company in its 
annual statement. 

Reductions are made in the surplus account as follows: 


Emeueeme 1 AUS OF PONONWO. 6 ion dc oni cdeacccsccadcacsaeececes $2,207.00 
WESROOTEAGOUE TERIINIEII 5 ic corres codec ccansedasdacaacadcdcace 9,760.00 
ARMOR BOO DOD Gin od 6a sb oddidettawedeuias Gtddntddedasendad 98,595.11 
ROGUE 4. dc6050 Kunden cdaens e4caesinasedcassxadwessdexaeu $110,562.11 
Surpiie GecceGing to Steet) << 25 cc cccicscdanacnccscccacess 198,805.19 
OU GUNG Fe add dcdtc ne aucddsedds adceotudwansasnkeuese $88,243.08 


In explanation of the item “assigned profit fund,’’ the examiner says: 


Most of the policy contracts taken over from the National Life and 
Trust Company contain a clause which provides that the profits from 
certain sources shall be accumulated to the credit of persistent policy- 
holders. This provides for a profit fund, which should be assigned each 
year and set forth in the statement among the liabilities. The officers 
of the company agree with me in this interpretation, and state that the 
reason it was not done was because they were unable to make the calcu- 
lation in the time elapsing between the transfer and the filing of the 
statement. The amount of this fund, including the reserve on lapsed 
policies, which were by their terms entitled to be reinstated on the date 
of the statement, amounted to $98,595.11. It is but just to the company 
to state that this apportionment had already been made this year before 
the time of this examination. 





No Tax Reduction for Losses in Illinois. 
JUDGE KAVANAGH of the Superior Court has rendered a decision adverse 
to the company in the suit brought by the National of Hartford against 
Collector Hanberg to restrain the latter from collecting taxes upon its 
gross receipts as assessed by the board of review. The following is part 
of Judge Kavanagh’s ruling: 


It is clear that the statute intended to tax the income of the com- 
panies, and, taking into consideration their method of business in the 
receipts of premiums, it intended that the gross receipts should be 
taxed after the deduction of the expenses, such as the cost of conducting 
the business, collecting the premiums and the payment of commissions. 
It was not intended that the fire losses should be deducted from the re- 
ceipts and the taxation placed upon those so-called receipts. 





State Wins Against Unlicensed Companies. 
THE Appellate Court of Illinois has affirmed the injunction issued by 
Judge Baker, of the Circuit Court of Chicago, forbidding the below- 
mentioned companies from transacting business in Illinois unless they 
comply with the laws of that State covering insurance. The appellants 
made their appeal against Judge Baker’s decision on four points, namely: 
that the Superintendent of Insurance was not the proper complaintant; 
that a Court of Equity had no jurisdiction; that the bill was multifarious 
and that the acts complained of were not in violation of State laws. Jus- 
tice Ball read the decision of the Appellate Court, which found for the 
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State on all the points taken. The companies affected, together with the 
agents who will also be enjoined by the decision, are as follows: 

North American: E. A. Shanklin, Jchn J. Bowen and Edward Hart- 
ford, agents. Citizens: E. A. Shanklin, L. S. Varney and C. A. Gilbert, 
agents. Central: E. A. Shanklin, H. St. John Lowndes and C. O. P. 
Scott, agents. Commercial Fire: James R. Wilson, agent. Common- 
wealth: Sam Foster, Charles M. Cnyder and C. D. Sweetland, agents. 
Commonwealth Savings and Insurance: J. R. Wilson, agent. Great 
Britain Insurance Corporation, Limited: A. C. Hayner, agent. Ger- 
mania Fire: Charles A. Van Anden and E. M. Chamberlain, agents. In- 
terstate: E. A. Shanklin, C. A. Stinson and E. W. Davy, agents. Lincoln 
Insurance and Banking: S. C. and James R. Wilson, agents. Mercantile 
Assurance: J. R. Wilson, G. L. Snyder and Julius T. Sawter, agents. 
Mercantile Fire and Marine: C. A. Van Anden, agent. Merchants and 
Manufacturers Fire: S. W. Jacobs, P. F. McGivern and William M. Hope, 
agents. National Insurance and Investment: Wallace A. Lowell, W. M. 
Hope and Frederick G. Babcock, agents. Northern Fire: W. E. Oglesby 
and R. D. Cody, agents. Peoples: W. A. Lowell, George W. Ellis and 
Frederick G. Babcock, agents. Prairie State: A. C. Hayner, J. H. Hobson 
and J. F. Beegan, agents. Security Fire and Marine: Samuel C. Wilson 
and James R. Wilson, agents. Union Fire: Wallace B. Langley, William 
B. Frink and Charles L. Jansen, agents. 





Payne Appointed General Manager. 
WILLIAM R. PAYNE has been appointed general manager of the Mutual 
Life of Illinois. Mr. Payne went with the company when it was organ- 
ized and was subsequently appointed Tennessee State agent and later 
Southern manager. He has served as district manager of the Penn 
Mutual and later became associate general agent for the Equitable Life. 
Dr. O. H. Looney will have charge of the company’s Southern field. 





Western Life and Casualty Notes. 

—The Ohio Department has completed its examination of the Union Central 
Life. 

—F. W. Fleming, secretary of the Kansas City Life, has been nominated for 
State Senator. 

—Discussion is rife among the Maccabees over what is thought to be unjust 
acts and rulings of the Supreme Tent. 

—The Illinois Council of the United States Fraternal League of Springfield, 
Ill., has consolidated with the American Home Circle. 

—The Marquette Mutual Life of Chicago, which went out of business over a 
year ago, is said to have been reorganized by Leonard Vassall of Chicago. 

—The Franklin Life of Springfield, Ill., advises us that in all probability it 
will not change its reserve basis from the four per cent standard until January 1 
next. New forms of policy contracts and rate books are now being prepared. 

—Herman Brocton, formerly secretary of the Interstate Life of Cincinnati, has 
been chosen secretary of the Columbia Life, which absorbed the Interstate. C. 
E. Bartram, who was auditor of the Interstate, is now assistant secretary of the 
Columbia. 

—Mrs. Charles Netcher, wife of the late proprietor of the Boston Store in Chi- 
cago, wishes to take out $500,000 insurance and has applied to the Mutual Life 
of New York for that amount. Mr. Netcher had $500,000 with the Mutual at the 
time of his death. 

—The Elkhorn Life and Accident Insurance Company of Norfolk, Neb., has 
filed articles of incorporation in the office of the Secretary of State. The 
concern is organized on the mutual benefit plan. P. H. Slater, T. F. Memminger, 
George C. Weber, Jack Konigstein and Burt Mapes are the incorporators. 

—The Mutual Life of Illinois, Chicago, announces the appointment of William 
Rk. Payne as general manager. Mr. Payne was formerly the company’s Southern 
manager with headquarters at Nashville, and was the best producer in its ranks. 
His promotion, therefore, is well merited and we bespeak much success for him 
in his new position. The Mutual Life of Illinois is now operating in sixteen 
States and is having a very satisfactory year businesswise. 

—On November 1 the Catholic Knights of America will adopt new rates, affect- 
ing about 25,000 members. The new table places the rate for age twenty-one at 
$12 per $1000. In some instances the rate for the older members is tripled. An 
option has been given the older members whereby they may pay sixty per cent 
of their assessments, the order making a lien against the certificates for the bal- 
ance. 

—Major James B. Day, on entering upon the discharge of his duties as mana- 
ger of the Columbus (Ohio) branch office of the Travelers life department, met 
with a pleasant surprise. He had been on a trip to Hartford to confer with the 
officers of the company, and on visiting his new quarters for the first time, found 
his private office arranged with his own pictures and his library in order, just as 
though he had been there for years. Several vases of flowers lent a festal ap- 
pearance to the room and many friends dropped in to see him, tendering their 
congratulations. It is certain that the Columbus office will be heard from in 
connection with the growth of the Travelers. 

—Over 500 delegates attended the St. Louis convention of the National Frater- 
nal Congress. There are sixty-five associations in the congress, representing 
3,927,658 members. The associations elected officers for the ensuing year as 
follows: President, F. O. Falkenberg, Denver, Col., of the Woodmen of the 
World; vice-president, A. R. Talbot, Lincoln, Neb., of the Modern Woodmen; 
secretary and treasurer, M. W. Sackett, Meadville, Pa., of the Ancient Order of 
United Workmen. Mackinac was chosen as the place of the next annual meet- 
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ing. A draft of a bill designed to place the State statutes governing fraternal 
associations on a common plan was adopted. The bill recommended is known 
as the Ohio bill, with some amendments. 


With the Western Fire Underwriters. 

—The Security Fire of Baltimore has been admitted to Ohio, Wisconsin and 
Towa. 

—The rerating of Cairo, Ill., under the Dean schedule will be undertaken in 
the near future. . 

—The fire rates in certain districts of Duluth, Minn., have been advanced ten 
and twenty per cent. 

—The American Central of St. Louis has declared a quarterly dividend of two 
and one-half per cent. 

—Detroit has added two new fire engines to its fire department equipment 
and two more will be installed before winter. 

—The Northwestern Fire and Marine of Minneapolis, Minn., has appointed W. 
P. Robeson its State agent for South Dakota. 

—F. W. Williams, of Chicago, general agent of the Aachen and Munich for 
Michigan, Kentucky and Tennessee, has resigned. 

—The semi-annual meeting of the Oklahoma and Indian Territory Association 
ot Fire Underwriters will be held at Topeka on October 18. 

—The Electric Mutual and the Traction Mutual of Cleveland, Ohio, have re- 
ceived authority from the Ohio Department to commence business. 

—The Insurance Company of the State of Pennsylvania has planted agencies 
with John W. Shephard, Edward G. Henry and Kane & Co., of St. Paul. 


—The Chicago local agency of Chandler & Wurtele has been changed to 
Chandler & Co., the firm being continued by Charles T. Chandler. 

—The Wyvell Harrington Company of Minneapolis takes the American Fire of 
Philadelphia, and Moriarty & Garlough of St. Paul gets the Assurance Company 
of America. 

—Claimants against the Millers and Manufacturers of Minneapolis are likely 
to be paid in full in the course of time. Some one is endeavoring to buy claims 
at 15 cents on the dollar. , 

—The companies will appeal from Judge Kavanagh’s recent decision at Chi- 
cago, which holds that losses could not be deducted in rendering statements of 
net receipts for taxation purposes. 

—George A. Bailey of Chicago, manager of the sub-agency department of the 
Phenix of Brooklyn, has resigned. Mr. Bailey is promoting the organization of 
a stock fire company at Topeka, Kan. 

—The Wisconsin Association of Local Fire Insurance Agents has adopted 
resolutions supporting the action of the National Association in its decision to 
fight the Yonkers injunction case. The sum of $50 has been voted to assist the 
fight. 

—General Manager Gurnsey, Assistant Manager Boston and United States 
Assistant Manager Bayard of the Phcenix of London recently inspected the fire 
protection and water supply of Chicago, together with that city’s conflagration 
hazard. 

—According to advices from Chicago, W. A. Lowell has been bound over to 
the Cook county grand jury under a bond of $2500 on a charge of conspiracy 
with attempt to defraud. The cases against George E. Robbins et al have been 
dismissed. 

—P. B. Jones, special agent of the Illinois Mutual Fire Underwriters of Chi- 
cago, has resigned his position to become one of the inspecturs connected with 
the National Board’s committee of twenty in the latter’s inspection of the con- 
flagration hazard of the cities and towns throughout the United States. 

—The proposed banquet that was to have been given by associate managers 
in Chicago in honor of Vice-President Dunlop and Western Manager King ot 
the Providence Washington. and Western Manager Sage of the German-Ameri- 
can, has been abandoned, owing to the tragic ending of the last two banquets 
of the Western Union. 

—The local agents of Quincy, IIl., the first city in which the new conflagration 
charge went into effect last week, have decided to ignore the advance. It is 
expected that the Western Union will adopt radical measures in order to bring 
the Quincy agents in line, otherwise similar experiences may be looked for 
wherever the charges are applied. 

—The Wisconsin Association of Local Fire Insurance Agents has elected the 
following named officers for the ensuing year: Henry Fetzer, president; D. M. 
Finney, H. Hardy, W. H. Carpenter, Frank Hoffman, J. M. Holley and W. B. 
Buckingham, vice-presidents, and M. M. Patten, secretary and treasurer. Henry 
Fetzer is the Democratic nominee for Commissioner of Insurance. 

—The Scottish National of Chicago has reinsured all of its outstanding liability 
in the Insurance Company of the State of Illinois. The Scottish National was 
licensed to commence business with a capital of $100,000 and a surplus of $50,000. 
The officers of the company are: A. D. Hannah, president; David Hogg, vice- 
president and treasurer; John C. Everett, secretary, and A. J. Salomon, assistant 
secretary. 

—The statement as of September 1, 1904, prepared by the Indianapolis Fire 
Insurance Company, shows handsome advances since the first of this year. The 
latest statement exhibits assets amounting to $508,676, an increase of over $35,000; 
an unearned premium reserve of $181,430, or $20,000 more than on January 1; and 
a net surplus of $103,149 (surplus as to policyholders $308,149), a gain of about 
$8000. Under the underwriting guidance of Dr. H. C. Martin, the company’s 
secretary, the Indianapolis Fire has made steady and gratifying progress since 
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its inception in 1899, having built up a good-sized business of excellent quality, 
increased its reserve and surplus and paid fair dividends in the last three years. 
John H. Holliday is president of this company. 

—It is reported that the Manufacturers and Merchants, a West Virginia cor- 
poration, organized in 1908, with headquarters in Chicago, has begun business 
and will issue policies soon. Its operations will be confined to strictly surplus 
lines. The company is stated to have reinsured the business of the Unity Fire 
Underwriters of Chicago, E. J. Summerhays & Co., attorneys. Fred S. Gray is 
secretary of the new company. 





THE SOUTH. 





Empire Mutual Annuity Goes on Legal Reserve Basis. 
Tue Empire Mutual Annuity Life Insurance Company of Atlanta is consid- 
ering a change to the legal reserve basis, or rather, of qualifying under the legal 
reserve laws, and its financial condition is amply strong enough to warrant such 
a change. The company has transacted a fairly large business on a plan pro- 
viding for the payment of its contracts in annuities to the beneficiaries, the an- 
nuities terminating on the remarriage of the widow, if named as beneficiary. 
The rates have been scientifically constructed, being in reality the full annuity 
rate for the life of the widow, any saving effected by remarriage being appor- 
tioned as surplus. By such a method the absolute safety of the contract is as- 


sured. The annual statement of the Empire as of December 31 last, showed a 


premium income of $538,887, assets of $100,862 and a surplus of $55,283. 
Since that date the company has gone steadily forward, and when it conforms 
with the old line law Georgia will have a company which will prove a credit to 
the State. The company has for president C. H. Tanner, and Wm. W. Reid is 
secretary and general manager. 





MISCELLANEOUS. 


National Association of Life Underwriters. 
INDIANAPOLIS, IND., October 11.—The fifteenth annual meeting of the 
National Association of Life Underwriters promises to eclipse its prede- 
cessors, both in attendance and accomplishment. This will be a strictly 
business meeting and two hundred delegates and alternates are expected 
to be on hand by the opening session, on Wednesday morning. The regis- 
trations up to midnight Tuesday were as follows: Frank W. Olin, In- 
dianapolis, alternate; L. Brackett Bishop, Chicago, delegate, and Mrs. 
Minnie R. Bishop; Frank Read, Philadelphia, delegate, and Miss A. H. 
Read; I. Layton Register, Philadelphia, ex-president; Wm. M. Scott, Phil- 
adelphia, delegate; S. L. Fuller, Chicago, delegate; C. A. Macauley, In- 
dianapolis, alternate, and Mrs. Macauley; Joseph A. DeBoer, president 
National Life Insurance Company of Montpelier, and Mrs. DeBoer; D. F. 
Appel, Boston, superintendent of agents of the New England Mutual 
Life, alternate; C. H. Philpott, Des Moines, delegate, and Mrs. Philpott, 
Jr.; W. Iredell, Jr., Cincinnati, delegate;- Moore Sanborn, New York, 
third vice-president and manager of agencies of Security Trust and Life, 
delegate; E. E. Flickinger, Indianapolis, delegate; Edward J. Sartelle, 
Worcester, Mass., actuary State Mutuel Life; Wm. G. Carroll, Philadel- 
phia, chairman executive committee of National Association; Hubert H. 
Ward, Cleveland, president National Association; Fred B. Mason, Chi- 
cago, secretary National Association; J. J. Price, Indianapolis, president 
Indiana Association, and Mrs. Price; E. G. Ritchie, Indianapolis, ex-presi- 
dent Indiana Association, and Mrs. Ritchie; Norman Peck, Indianapolis, 
alternate; E. G. Folsom, Indianapolis, and Mrs. Folsom; C. E. Hall, In- 
dianapolis; E. M. Post, Indianapolis, delegate, and Mrs. J. B. Lockridge 
and Mrs. Post; J. Thomas Moore, superintendent of agents of the Provi- 
dent Life and Trust Company, Philadelphia; J. H. C. Whiting, Philadel- 
phia, alternate, and Mrs. Whiting; C. F. Troupe, Baltimore; J. B. Lock- 
ridge (guest of E. M. Post); M. H. Goodrich, Baltimore, delegate; John 
F. Habbe, Indianapolis, and Miss Margaret Cox; George H. Olmsted, 
Cleveland, delegate, and Mrs. Olmsted; Herman Moss, Cleveland, dele- 
gate; A. E. Ransom, Indianapolis; Frank P. Manley, Indianapolis, alter- 
* nate; D. F. Swain, Jr., Indianapolis, visitor; G. G. Derbeshire, Indianapo- 
lis, visitor; J. N. Shockney, Indianapolis; Richard E. Cochran, New York, 
delegate-at-large; Eli D. Weeks, Litchfield, Conn., treasurer National 
Association; James W. Janney, Chicago, delegate; Schuyler C. Marks, 
Lafayette, Ind.; W. P. Crenshaw, Chicago, delegate; H. S. Dale, Chicago, 
delegate; H. G. Everett, Des Moines, delegate; Joseph Whitney Hall, 
Chicago, delegate; M. L. Temple, Osceola, Iowa, speaker; Isaac B. Snow, 
Chicago, delegate; Danforth M. Baker, Chicago, delegate; Joseph J. Dev- 
ney, Cleveland, delegate; W. D. Wyman, Chicago, ex-»resident; Joseph 
W. Goudy, Peoria, delegate; Jacob A. Jackson, New York, delegate; Giz 
C. Goodfellow, Peoria, delegate; H. E. French, Evansville, delegate; 
George L. Root, Peoria, delegate; E. H. Carmack, Chicago, delegate; 
Barton H. Wright, Worcester, Mass., superintendent of agents State Mu- 
tual Life; Winslow Russell, Boston, alternate; Morris P. Cozen, Boston, 
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alternate; D. F. Swain, Sr., delegate, and Mrs. Swain; George A. Brinker- 
hoff, Hackensack, N. J., delegate; Charles E. Ady, Omaha, delegate, and 
Mrs. Ady and Merrill S. Ady; C. B. Fitch, Fort Wayne, Ind., alternate; 
Millard W. Mack, Cincinnati, delegate; J. S. Kendrick, St. Louis, dele- 
gate; E. L. Killen, Indianapolis, alternate; Fred M. Meier, assistant 
superintendent Prudential, Indianapolis; W. H. Herrick, St. Louis, dele- 
gate; George Benham, St. Louis, delegate; F. A. Cheney, St. Louis, dele- 
gate, and Miss Ruth Cheney; J. Scott Anderson, Cincinnati; Augustus P. 
Rein, Concord, N. H.; John I. Harden, Indianapolis. 

In addition to these, the following are noted about convention head- 
quarters: Alex. McKnight, vice-president of the Fidelity Mutual Life; 
Percy H. Evans, assistant superintendent of agents Northwestern Mutual 
Life; P. H. Farley, the Mutual Life, and ex-president; Sidney Foster, 
secretary of the Royal Union of Des Moines. 

The names of D. F. Appel, superintendent of agents of the New Eng- 
land Mutual Life, and W. M. Scott, Philadelphia, general agent of the 
Provident Life and Trust Company for Eastern Pennsylvania, have been 
mentioned in connection with the presidency. Both say they cannot 
accept in any event. Another name whispered to-night is that of William 
Van Sickle of Detroit, manager of the Home Life for Michigan, and a 
young, vigorous and successful life underwriter. He pleases the older 
contingent especially, and would make an admirable presiding officer. 
Boston is a possibility for 1905. 


ADDRESS OF PRESIDENT HUBERT H. WARD 
President Ward’s address, delivered at the opening session on Wednes- 
day morning, was very full and complete as regards the work of the year. 
We present the following excerpts from it: 


The life insurance agent has in the past quarter of a century been 
passing through a period of evolution, until to-day we have instances of 
what we might call the perfected agent. Certain it is that the life in- 
surance field force as a body will compare favorably with any body of 
business or professional men to be found in this country. 

*” * 


Were it possible for the shades of some of the founders of life insurance 
who went from us a quarter of a century or more ago to come back and 
look upon us in this year of our Lord 1904 and see the results which have 
been accomplished by life insurance they might, after the first surprise 
over the magnitude of the business had worn off, express wonderment 
that there were not more of the life insurance agency force in this 
country banded together through this association. On the other hand, 
were they to compare your association at the close of its fifteenth year 
of existence with life insurance at the close of fifteen years after the first 
modern old line life insurance company had been organized, they might 
very justly pass such approval upon the work you have done as would 
kindle within your hearts a desire for even greater things for the asso- 
ciation movement in the future. 

* * 

The work of the year has been most enjoyable. It has been my priv- 
ilege and my pleasure, in connection with this work, to visit the home 
offices of twenty-three of our companies; my reception at these home 
offices has been most cordial, the officers taking freely of their time to 
extend to me unexpected courtesies. I was most pleased by the cordial 
receptions tendered me and by the kind words expressed by a number of 
the officials for the association movement. As a result of these visits, I 
feel that the home offices are with us in our work and that as we grow 
in strength and prove to them by our works that our faith is strong, 
they will extend to us a helping hand in our endeavor to uplift the 
standard of the life insurance agent. 

I have visited during the year twenty-three of our associations and 
attended the meeting of the executive committee held last April in Phila- 
delphia. 

I have devoted much time to the extension movement. Fifteen new 
associations have been organized the past year: Raleigh, N. C.; Mil- 
waukee, Wis.; Denver, Col.; Oklahoma City, O. T.; Montgomery, Ala.; 
Port Huron, Mich.; Dayton, Ohio; Rochester, N. Y.; Macon, Ga.; Louis- 
ville, Ky.; Mobile, Ala.; Columbia, Tenn.; Fort Wayne, Ind.; Portland, 
Ore.; Los Angeles, Cal. Some of these associations are already members 
of the National Association. They all should be. I have been present at 
the organization of three of them. 

An experiment has recently successfully been made of forming locals 
auxiliary to the Maine State Association. President Dyer of that asso- 
ciation reports four such new auxiliaries, adding a membership of fifty 
to the State association. This plan might well be attempted by other 
State associations. 

* * - 

I am under no small obligation to the editors of the insurance journals. 
I feel that a large part of my work would have met with complete failure 
had it not been for the courtesies which were universally extended to me 
by these editors in giving me the use of space for certain announcements 
and letters, and for the very kind expressions which have so frequently 
appeared in their editorial columns. With my mistakes they have been 
charitable; they have worked with me for the upbuilding of this move- 
ment, and I feel as though I had been standing shoulder to shoulder 
with a number of these editors in a most pleasing work, and now, as I 
step down and out and as they continue in their positions, I feel sure 
they will extend to my successor the same kind help which they have ex- 
tended to me, and I trust that my successor, whoever he may be, may 
realize that he has a most valuable ally in these gentlemen of the in- 
surance press. 

* = a 

And now, what of our organization? At the present time the non- 
membership is far in excess of the membership. The association has its 
opponents on the outside and there exists a diversity of opinion on the 
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inside as to the best methods to be employed for extension. Extend we 
must, for we all strongly believe that the National Association should 
ever be ready to do missionary work for the upbuilding of our business 
through the establishment of a code of insurance ethics created by 
gentlemen and maintained on the honor of gentlemen. 

In numbers there is strength, and we of the association movement who 
are in the minority cannot expect to create and enforce this code of 
ethics upon those who are not of the association, but are in the majority. 
Therefore, as we beautify our present structure we should also lay deep 
and broad foundations for a greater one which will, in time, house all 
honorable men engaged in this business wherever located. Think of 
what a power in this country the field men of life insurance could be if 
they were banded together for a common purpose. In order to be great, 
any institution must have a strong central organization. This is true of 
political bodies, of business corporations, of life insurance companies, and 
it must be true of this association movement. 

ae * 

Has not our work as an association but just begun? Are we not now 
at the parting ways? Might we not go on indefinitely as we now are—an 
association of gentlemen interested in the welfare of this business, but 
an association lacking in that strength which always comes from num- 
bers? Is not the time near at hand when this association must become 
aggressive in its endeavors to expand? 

The question then presents itself as to method. It has been proven 
that the office of president is a hard one. No man has any right to 
accept it if he is not willing to devote the greater part of his time to the 
office. He must be a man who is willing to create ideas, formulate 
schemes and attempt experiments, even though by so doing he knows he 
cannot please all and must make mistakes which will subject him to 
adverse criticism. 

The present scheme of having three vice-presidents to assist the 
president is feasible only when each convention can find four men will- 
ing to make the necessary sacrifice of time and money and capable of 
working harmoniously together. 

My suggestion would be that this association have in its executive de- 
partment a president and three vice-presidents, who shall be selected 
with great care and discrimination and with a view of geographical loca- 
tion. I believe that to each vice-president should be assigned certain 
territorygn which he would have, under the president, full charge of the 
detail matters which are constantly arising in his department, thus to 
an extent lightening the burdens of the president. 

* a * 


I believe there should be an additional official, whose title I will not 
attempt to suggest, one who should receive a moderate salary and travel- 
ing expenses; one who would be expected to devote his entire time and 
attention to fhe extension work under the direct supervision and guidance 
of the president. Such an office should not be elective, for it might then 
be subject to a scramble for the salary and an incumbent might be 
elected who would not be ir harmony with the president and who would 
be unwilling to carry out his instructions. If made appointive, the 
president could make his own selection—one in whom he would have 
confidence and for whom he would be personally responsible to the asso- 
ciation. To the average insurance man ambitious of future success such 
an appointment would be of incalculable value. Successful work on his 
part in the office would fit him for greater things in his chosen calling. 

* * oe 

One year ago you placed in my hands a trust, and I feel that I would 
not be doing my duty were I not to report to you the conclusions which 
I have reached as a result of the work which I have endeavored to per- 
form. I feel that I would not be faithful to that trust were I not to 
make these suggestions to you, even were I to know beforehand that 
every man present in this convention were opposed to the plan which I 
have outlined. I hestitate to make this suggestion to the convention, for 
I doubt if the time is now ripe for its consideration. Certainly the plan 
cannot succeed until a sufficient number of the ‘‘wheel-horses’”’ of this 
association are willing that it should be given a trial, but I do believe, 
gentlemen, that some aggressive campaign for extension must be devised 
in the near future if this association would go on and do the work which 
I believe it is destined to do. Perhaps these suggestions will cause some 
of the delegates before me to give this matter of extension serious con- 
sideration during the coming year, so that possibly, even at our next con- 
vention, a ‘‘Moses’’ may be found with a plan to lead us out of the wilder- 
ness. 

Whatever method for handling its growth may be devised, one thing is 
certain, this association movement is going on to success, the highest 
and best success. Who here to-day is prophet enough to foretell what 
it will be fifteen years hence? I do not believe we can any more 
prophesy as to the work which it will be doing then than could our 
predecessors of twenty-five years ago have prophesied what the life in- 
surance companies would be doing to-day. This movement has every- 
thing that is encouraging on its side. There is no reason why it should 
not exist, thére is every good reason why it should extend. 

* ca ” 

There lies with you, gentlemen, banded together through this asso- 
ciation, a power which rightly used will make of insurance soliciting a 
calling as void of offense as it is now great. Any body of men capable 
of doing the deeds done by the life insurance agents in this country in the 
last few years is capable of maintaining an organization which, working 
hand in hand with the companies themselves, can purge this business of 
that which is reprehensible and make of it the most glorious business 
ever devised by the hand and brain of man. 


CURRENT LIFE INSURANCE PRACTICE IN THE UNITED STATES. 

The address by President Joseph A. DeBoer of the National Life of 
Vermont on the above topic was a most exhaustive one and well worthy 
of study at the hands of all interested in the business. The following 
extracts show its quality: 


It is an honor to meet so many of the representative, brainy, hard- 
working men, who, in this country of unlimited opportunity, are con- 
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tributing to the maintenance of its homes, the enrichment of its States 
and somewhat, also, to the equalization of social progress and distinc- 
tions in what we call American civilization. It is a satisfaction to re- 
flect that, if we do not find upon this continent, as the evidences of 
former generations of work, the beautiful and interesting ruins of an 
Assyria, Egypt, Greece or Rome, or like literary and material evidences 
of their peculiar artistic and mental expressions, we may ourselves 
point to monuments which stand for the improvement and progress of 
the average man, of the mass as distinguished from class and of the 
needs of the plain people, who must work, save and provide. Among the 
evidences of our superior civilization—superior because its working re- 
sults are more fully distributed among the many, instead of the few— 
we have not only our splendid cities, rich homes, permanent streets, 
sanitary sewers, modern hospitals, schools, colleges, churches, railroads, 
telegraphs, applied electricity, and all the marvels of mechanical, agri- 
cultural, industrial and commercial expression, in all which the average 
man participates more fully than he ever did before, but we also have 
those devices, originated, tried and now approved, by which he may 
now take some discount of fortune and make his future needs and obli- 
gations more secure. 
* we * 

It is to-day impossible to define life insurance in a brief way, if in the 
definition everything is included which the modern policy supplies by 
way of insurance and benefits to tne insured or his beneficiary. Prac- 
tically every contingency is covered—death, lapse, surrender, mode of 
paying benefits, conversions, restorations and even disputability. It is 
thoroughly agreed, however, at least so far as practice can confirm it, 
that fundamental to that practice there are three major assumptions, 
each of which must not only be kept in view but kept intact, the rate of 
mortality, the rate of interest and the rate of expense. 

* * + 


INTEREST RATES. 


While there is unanimity in regard to the motality table in use, there 
is considerable difference of view as to the rate of interest with which 
this mortality assumption should be mixed. Some companies use 3 per 
cent and others 34% per cent, and I may as well say here that the reserve 
basis of the thirty largest companies in the country, counting assets, 
divides itself into 3 per cent for twelve companies and 3% per cent for 
eighteen companies. The American Table serves the business satis- 
factorily and the adoption of any other just at present by individual 
companies is hardly to be expected. It appears, on the other hand, that 
opinions as to the interest function varied considerably, and it is true 
that the question admits of different solutions and presents different 
considerations. It is affected by competition on rate, by the fact of 
having a large interest-bearing surplus in hand, by that of investment 
policy and organization and opportunity for investment, and by that of 
pure difference in opinion as to what will be the probably prevailing 
rate for safely invested trust funds. * * * As the assets of companies 
grow, and they are growing very rapidly, the problem of their safe, 
sure and solid investment and distribution grows more difficult also. 
The need of netting only 3 per cent or 3% per cent, as compared in 
former years with 4 per cent and 4% per cent, is therefore a distinct 
contribution not merely to ease of investment but to safety in invest- 
ments, thus materially lightening the burdens of financial work and 
making possible, if managers will observe that practice, an insurance 
of greater safety in that work. The institution, therefore, with much 
of its promises equated against 3 per cent reserves has an advantage 
in handling its funds in respect of the demand upon it of realizing a 
fixed and necessary mathematical rate. The necessity for a very con- 
servative interest basis is predicated upon these simple considerations: 
First, that the actual earning capacity of assets should at least exceed 
the assumed rate by 1 per cent; next, that, as volume of assets grow, 
these sacred trust funds should not be forced, from sheer need of find- 
ing an outlet, to seek speculative investments, and, finally, that the 
purchase of many investments at a premium compels the companies to 
have a wide margin from which to finance their funds. * * * It is 
one of the achievements of recent years that the companies have placed 
the business of life insurance upon a more conservative interest as- 
sumption and an equally satisfactory fact that, with every passing year, 
their reserves will contain a larger volume subject to the more con- 
servative rate. This practice distinctly and lastingly strengthens the 


entire system. 
* * * 


THE LOADING OR MARGIN. 


The final and third function in rate making, the most abused and per- 
haps the only abused of the three, and the one least certain in its de- 
signed application, is the loading or margin. The actuary has handled 
this function as well and as carefully as possible, even with tenderness, 
buc the manager has not always seen fit to treat the margin as an affair 
of definite limitations, but as something on the elastic and self-gen- 
erating order, competent to respond to the demands upon it for the 
utmost support in the acquisition of new business and for any amount of 
work in the competitions of the business. Yet there used to be a theory 
and even a practice in regard to this which was fairly universal, namely, 
the loading was not intended to take care of the expense problem 
merely, but also of contingent and accidental losses and of contractions 
in assets and funds. In short, the margin was intended, actuarially, to 
be always a source of surplus, so as automatically to take care of any 
excess experience in mortality or of any losses of funds. * * * In 
recent rate making the actuaries were nearly as definitely forced to 
adopt a certain method of loading as they were forced in their selection 
of a mortality table, but they did substitute in many of the rate tables 
which I have examined a form of composite loading, namely, a fixed 
percentage loading on the net premium for the form of insurance under 
consideration, plus a fixed percentage of the net premium for a whole 
life policy. This method had the merit of reducing the inequity of load- 
ing for upper ages by the straight percentage method and, therefore, 
of improving the mutual character of different policy forms as a whole 
from the standpoint of their provisions for expense. The fact, however, 
that the loading was not and is not discharging its theoretic function in 
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the early years of an insurance was another sound reason why the in- 
terest assumption should be placed on more conservative lineg. At the 
same time, it is evident that it depends much upon the point of view 
whether different men would conclude that the theory of loading is 
abused in practice or not. My own opinion is that it is, although the 
degree of the abuse varies with the companies and depends upon their 
composition and their corporate needs. Yet I also wish to say that upon 
this point there is room for a broad underwriting judgment, inasmuch 
as volume of business reduces the rate of expense and also results 
oftentimes in a reduced mortality experience, and these results may 
justify an impairment of the loading, to say nothing of conserving the 
interests of those who are already insured. It has been often pointed 
out that new blood, or new members, are worth something to the busi- 
ness, and hence something to be paid for out of the general surplus 
fund, if thereby that fund will be strengthened and improved. It follows, 
accordingly, that in any study of impairments in the functions of load- 
ing it is necessary, in order to be fair, to take into consideration the 
collateral advantages gained, if any, in insurance gain, in the futures of 
margin, in good will and influence, and in the substitution of corporate 
vitality for the dead rot of non-progress, inertia and decay. 

It is further probable that any attempt to have changed the basis of 
compensation from a fixed percentage of the premium to a fixed amount 
on the volume of business without regard to its kind, or to some sum 
or percentage calculated on the insurance value, so-called, would have 
resulted in a much smaller development of the business as a whole, 
thus leaving it an open question, because life insurance is always a 
good thing, whether on the whole it did not pay to impair the mathe- 
matical theory of the loading. From chat viewpoint I will not criticise 
the fact, and more particularly because it seems to me that the very 
growth and expansion of life insurance has resulted in perfecting the 
modern policy to the uses of the individual, thus vastly improving the 
insurance. 

* a oo 

Having indicated the general working assumptions as to mortality, 
interest and loading which to-day meet the approval of the life insur- 
ance executive, it is next proper to point out the kind or form of policy 
or contract of insurance which the needs of society, business experience 
and compeition have developed out of those assumptions, as a basis of 
work. Broadly, it may be said that the current form of American life 
insurance policies is the best that was ever devised from the stand- 
point of the individual purchaser, whether he be poor or rich, buys in 
small or large amounts, or whether he desires simple protection or in- 
vestment protection, or defers the payment of his share in surplus or 
takes it early, buys stock or mutual insurance, remains a lapsing or 
persistent member, or however he may wish the benefits or proceeds to 
be paid in his behalf. In a large sense, life insurance has developed 
out of a protection to some individuals and their contingent needs into a 
protection of all individuals and all their needs. This adjustment to 
individual needs, as they arise in all their varied character, is the great 
and conspicuous merit of the modern life insurance policy, and it is 
pleasant to add that no company and no particular section monopolizes 
this form of service. It has become the practice of the business and is 
sustained by the greater conservatism as to the fundamental working 
assumptions of mortality, interest and loading, to which reference has 
been made, and also by the vastly enlarged opportunities for the benefits 
of all laws of average which volume affords. * * * 

The payment of cash values is now the rule, current practice in the 
United States having definitely conceded that the insured is entitled to 
an equity in cash, if he controls the policy, and also that he shall be 
the judge of his needs. * * * It is but normal that various surrender 
charges and different time periods should exist, each company having 
its own policy in that respect, but it is also normal and a great satis- 
faction that the cash value as a feature of modern life insurance is now 
a fixed fact and that the policy conditions regards said value is so uni- 
versal in point of time among the leading companies of our land. I re- 
gard this general adoption of the idea very significant—more so than 
the conversion of any equity in a policy into paid-up or extended in- 
surance—and it may also be regarded, especially in connection with the 
interchangeability to their respective extents between cash and loan 
values, as one of the strong influences * present times which have 
tended to popularize life insurance. * * 


SURPLUS AND DIVIDENDS. 


Another feature of practice which is marked by its variability is that 
which relates to dividends. Most business probably is written on par- 
ticipating plans, but the agreements as to participation, as to the time 
of and kind of participation, and as to the conversion of surplus equities, 
when a distribution is made, vary widely and indicate either well estab- 
lished, historic policies in some offices or business necessities in others, 
and, in some cases, possibly, a regulation of the matter by more or less 
regard for the science and art itself of insuring life. I will, however, 
merely refer to the fact of variations in practice, next, state that all 
methods admit of some defense, and, finally. advise that the tendency 
to-day is in the direction of early distributions with an application of 
the dividend toward the reduction of the annual premium to be paid. 
Managerially viewed, the rule is to consider surplus as an accident of 
insurance and the declaration of dividends subject always to the con- 
sideration that, first and above all, the solvency and the permanency 
of every institution must be preserved. It is satisfactory to observe 
that the tendency also is to-day to advertise, urge and declare the char- 
acter, the value and the security of the protection rather than to em- 
phasize the dividend feature. That result naturally accompanies a more 
liberal practice in policy construction, an experience of contraction in 
assets, a demonstration of unrealized estimates, and conditions of in- 
terest earning and expense which of necessity militate against surplus 
margins and render the whole business more and more an affair of 
exact work. To-day, therefore, the expert, whether manager, actuary, 
medical director or agent, is compelled to inventory and husband his 
opportunities, or, in the language of the motto adopted by the Actuarial 
Society of America, to substitute facts for impressions. There are ac 
least six companies which to-day pay a dividend at the end of year one 
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and annually thereafter, on renewal of the insurance, and there are at 
least a dozen more which will issue such a policy, Fut place special 
stress on the issue of distribution policies in some form. Three com- 
panies out of fifty begin their dividends at the end of the second year, 
and some six others, out of fifty examined, will write a two-year period, 
but, for the greater part, practice long-term distributions. I will not 
undertake to rehearse further other peculiarities, but will take this 
chance of saying that, in my judgment, there should be no interference 
by statute with this delicate feature of the work, but that, if there must 
be interference at all, an institution be given the benefit of quinquen- 
nial distribution, i. e., a division, as ordered by directors, once in five 
years, leaving it optional with the real managers and directors of each 
company whether dividends shall be made more frequently than that. 
It is well enough to control the steam. 
on * 


It is now desirable to say a word or two about incontestability. The 
entire practice is as yet mixed, doubtful and debatable. One very large, 
well known and influential company, which reserves the right at all 
times to plead voidance of policy from certain risks, explains with much 
minuteness that its rate of litigation, in proportion to death claims, has 
been less than three-tenths of 1 per cent, and that, too, including the 
reserves returned by the company on contested claims. It is an ex- 
cellent record and, in some degree, can be cited as proof of the fact that 
our best life companies do not seek or force litigation or contests, but, 
as a fixed practice, adjust claims in a very liberal and equitable manner. 
The practice has grown up, however, of saying to the insured that he 
shall be protected against suits at law, curtailment of benefits, or the 
cancellation of his insurance for any cause except the non-payment of 
premiums when due. Its probable origin was due to the introduction of 
non-forfeiture, the cash value followed by the loan value, that by col- 
lateral availability, the quality of which could only be insured through 
indisputability, and, also, from the facts of a low rate of experienced 
litigation, the introduction of policies of large amount and the effects 
of competition. * * 


LOANS—NON-FORFEITURE. 


In some companies the loan preceded the cash value. It is a 
better proposition and, so far as it goes, it is a cash value. The latter, 
however, logically led up to the policy loan. The policy loan is the best 
loan a company can make, although it is better for the policyholder, if 
he can avoid it, not to make a loan on his policy. It is the best loan 
for a company to make, especially if it is using the cash value system, 
because, in any event, the cash value is controlled by the insured, and 
because, further, it earns a good net rate, the interest is easy to col- 
lect, the security is absolute, the borrower appreciates the accommoda- 
tion and the practice probably tends to increase the average life of poli- 
cies. With premium notes added, they constitute from 10 per cent to 15 
per cent of some companies’ assets. The companies reporting to the 
Department of Massachusetts held nearly $150,000,000 invested in this 
way at the close of 1903. * * * The extended insurance option is the 
most valuable granted by the companies and is the most likely here- 
after to be used against them in the cancellation of risks, although this 
is not yet the case. At the same time it is a strong argument in solici- 
tation and it gave the solicitor an excellent means of meeting assess- 
ment insurance competition when it was stronger than it is to-day. 
For, if the total premium paid is divided by the total time in the in- 
surance granted both before and after lapse, it supplies an exhibit of 
minimum insurance costs per year which easily defeats the assessment 
argument of low costs and, especially, when the solid strength of old- 
line insurance is thrown into the lists. On the whole, the people like 
this option and easily understand it. It strikes them as a fair disposi- 
tion of the unearned premium and as a safeguard against the loss of 
their insurance by lapse through oversight or neglect. 

I will not say, however, that the tendency is to make extended insur- 
ance the self-acting, non-forfeiture option, although it is true that nine- 
teen out of fifty companies use this option in that way, and among these 
are included some of the largest and most progressive underwriters of 
the time. * * * 

From the viewpoint even of the exceedingly active, energetic, broad- 
minded administration which American life insurance as a whole to-day 
possesses and displays, the average policy of life insurance has been 
made as nearly perfect as it can be made, that it meets every legiti- 
mate, natural and business need of the people, that it does more work 
and better work for the average man than ever before, that it cannot 
be improved so much to the advantage of the buyer as to the profit of 
the seller, and, finally, that in this view of modern life insurance prac- 
tice it raises the question, by me considered as entirely worthy of exam- 
ination, whether it is true, or not, as so often claimed, that life insur- 
ance costs more now than formerly. It certainly promises vastly more 
service and gives more service now than formerly, and it also distributes 
and applies the benefits of that service much more fully, more directly, 
more frequntly and more universally to-day than formerly. In short, 
the business has been constantly improved in its purely scientific or 
semi-scientific aspects. The basis of its calculation and the policy based 
upon that calculation appear to be very satisfactory to-day. The case 
is not made out by reference to a single instance, but by service to the 
mass. I submit for proof the policy which has been so coldly described 
in this paper, but which so warmly supplies its protective benefits at 
the call of the insured. i. ’ 

Not the least noteworthy and admirable addition to current practice 
is the admission of women on the same terms substantially as those 
enjoyed by man. Out of fifty great and important companies, only one 
to-day declines absolutely to take a woman. There are certain rules of 
selection, of course, and rules of such varied nature as to sustain the 
criticism of the sex by Vergil that woman always was a variable and 
changing thing. It rather proves that she is viewed to-day, as she was 
then, with more or less uncertainty and with, perhaps, an insufficient 
knowledge of her on the part of men. Yet the fact is that the life office 
has honored its business by admitting women to a share in its benefits. 
and the prospect is that certain tid-bits of discrimination now in vogue 
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against her acceptability as a life insurance risk will gradually disap- 
pear and give place to a more rational underwriting judgment, as has 
been the case with questions of occupation and of residence on the part 
of man. It is not necessary to lumber this article with all the eccen- 
tricities of exception to woman which the practice displays, including 
questions of age, marriage, amount, kind, beneficiary, etc., etc. Nothing 
has come to my notice which would lead me to consider women as less 
desirable risks than men, subject to the sole conditions that the oppor- 
tunity for their selection shall be as fulsome and their insurable in- 
terest as great. 





Sullard Injunction Reversed as to Expiration Register. 
THE famous Sullard injunction case, in which a local fire insurance agent 
at Yonkers, N. Y., was enjoined from using or selling (among other books 
and papers) the expiration register containing records of the expirations 
of policies placed in the company securing the injunction, and which case 
was carried to the Supreme Court by the National Association of Local 
Fire Insurance Agents, has been decided in favor of the agent, so far as 
it relates to the expiration register. The decision of Judge Hooker reads, 
in part, as follows: 


Our opinion is that the plaintiff was not the owner of the expiration register 
nor entitled to its possession, and hence not entitled to enjoin the defendant 
from the use in any lawful manner of the information derived from the expira- 
tion register. As to the balance of the books, papers and memoranda, including 
the copies of the daily reports, the plaintiff is their owner, and this seems to be 
conceded; and the plaintiff is entitled to its injunction against the defendant 
restraining him from using the information he obtains exclusively from them 
in soliciting business from policyholders in the plaintiff company. So far as the 
judgment appealed from treats of the expiration register, however, it is wrong 
and must be modified by eliminating its directions in respect to that book. 

The uncontradicted evidence tends to show, and the custom is so universal 
that the court may take judicial notice, that the business of a fire insurance agent, 
at least in the smaller cities and towns, is to represent contemporaneously sev- 
eral insurance companies, and consists in»soliciting persons to permit them to 
place insurance for them, or in being solicited by hens desirous of being in- 
sured, for the same purpose. Only in rare cases do those who seek insurance 
express preference for any one fire insurance company over another, or request 
that their insurance be placed with any particular company. 

The proof in this case tends to show that for the three and one-half years 
Shipman was the agent of the plaintiff and other companies, he was noni 3 
ever, requested to place insurance with any particular company, and exercised his 
own judgment in determining with which of the insurance companies he repre- 
sented he would place the insurance. The custom is too well established, and 
the record in this case contains no evidence to warrant the presumption that the 
practice of Shipman or the similar practice of other insurance agents, is in any 
manner reprehensible, or other than the insurance companies themselves expect 
on the part of their agents. 

Owing to this practice, it may be said, the business of an insurance agent 
who represents several companies and whose customers, or so-called clients, 
leave the matter of the selection of the company entirely to the agent, has a well 
recognized value, the subject of sale, whose sale is only to be defeated by the 
refusal of the insurance company to appoint the vendee as its agent, or the re- 
fusal of the customers of the vendor to patronize the new agent. 

The only fair inference in this case is that the expiration book was originally 
manufactured for the purpose of enabling fire insurance agents, for their own 
purposes and not for the benefit of the insurance companies they represent, to 
keep track of their customers and the business of those customers with them- 
selves. It was given to this defendant before he sold out to Shipman six or 
more years ago, and contained a ruled column appropriate for inserting the 
name of the insurance company with which the several policies of insurance 
were placed. This very circumstance seems to me to negative an intent upon 
the part of the insurance company which presented him with the book, and an 
intent on the part of either the defendant or Shipman that the register was to 
_ kept for any other purpose than as the personal legitimate memorandum of 
the agent. 

The plaintiff’s special agent, Stone, seems to have treated the book in the same 
light, ber although he knew of its existence and had seen it in Shipman’s pos- 
session while making his regular calls upon him, did not include it in his demand 
for papers from _the defendant, upon refusing the defendant’s offer to represent 
his company. His evidence clearly indicates that when visiting Shipman in his 
regular calls, he attached no importance to the expiration register as a writing, 
memorandum or book of the plaintiff, or in any respect to plaintiff’s business, to 
which the plaintiff was not entitled honestly and without violation of his con- 
fidential relations and the loyalty an agent is said to owe his principal. 

It must go without saying that a grocery clerk may not ieoteliy surreptitiously 
copy the names of his employer’s customers from the latter’s books of accounts, 
for use in soliciting away the. employer’s customers, after the clerk shall have 
left the employ; but nothing is to prevent legal title of such copies passing to 
the clerk, provided the employer expressly permits the copies to be made or 
tacitly allows it, seeing it while it is being done, and knowing the purpose which 
it is meant to serve. 

The point that the respondent makes, that Shipman kept this expiration regis- 
ter pursuant to instructions received from the plaintiff is not well taken, for the 
reason that the instruction was to keep such a “report’’ to which attention had 
been called. This was the only record of plaintiff’s Shipman was required to 
keep. While he did not keep the record, with the permission of the plaintiff’s 
agent, he kept copies of the daily reports, and this fulfilled the purpose of the 
record, and the inference is that it accomplished the purpose even better than 
the record would have done. In preserving these copies of daily reports, Ship- 
man discharged his duty in that respect to the plaintiff. 

It cannot be said from any facts proved in the record, and from the customary 
manner in which fire insurance agents conduct their business, that such insur- 
ance companies have property rights in the renewal of the policy by the cus- 
tomer after the expiration of the term; nor did Shipman or the defendant at 
any time undertake with the plaintiff that they or either of them would renew 
policies which they had written for the plaintiff in the same company. The 
policyholder was free to renew with any company he might see fit or not to 
renew his policy at all. ; . 

Shipman procured the insurance for the plaintiff in the first place from cus- 
tomers or patrons of his own. It is entirely lawful for the defendant, so long 
as he does not use for that porpere the information gathered exclusively from 
the plaintiff’s property, to solicit these customers and patrons in behalf of any 
insurance company he might seeé fit, the plaintiff or any other, so long as he 
does not abridge the enjoyment by the plaintiff of its beneficial interests in exist- 
ing contracts of insurance, by inducing improper cancellations. The judgment 
should be modified in accordance with these views, and as modified affirmed. 





—As Tue Spectator went to press, a fire was raging in Winnipeg, Manitoba, 
which had then destroyed four business blocks and had not yet been gotten 
under control. 
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The Detroit Conference Meeting. 


On October 6, 7 and 8 the Detroit Conference was in session at Detroit, 
Mich., and discussed questions of particular interest to the companies 
transacting industrial health and accident insurance. 

Chas. H. Brackett, secretary and manager of the Columbian Relief 
Fund Association of Indianapolis, addressed the delegates upon the sub- 
ject of ‘“‘Advertising.”” He said that ‘‘the three essentials in advertising 
are good agents, attractive literature and prompt adjustment of claims, 
and that these three bring better and far more effective results for the 
money invested than any other way.” He considered that calendars and 
specialties, while expensive, brought little or no return. He also said: 

Ads. in insurance journals reach a good class of agents, as only those 
who wish to keep in touch with the business procure such journals. 
Ads. in local papers usually reach a class of men who are never a suc- 
cess and who are constantly changing from one company to another, 
and, like the rolling stone, they gather very little that will in the 
future be of value to any company. 


Mr. Brackett advocated a study of the territory cultivated and the 
adaptation of advertising methods to the particular classes of men whom 
it is desired to reach. 

For instance, a blotter to a business man is an article of use and ever 
before his eyes, while the same article should never appeal to a shop 
man. A cap with name of company on band would be in great demand 
among laborers in shops and foundries, but the business man would 
scorn the idea of wearing such a head dress. 

Mr. Brackett also advocated the use of testimonials from those to 


whom benefits have been paid. 





Life, Fire and Miscellaneous Notes. 
—The Mercantile Mutual Fire of Spokane, Wash., has been incorporated. 


—M. S. Bradley of South Manchester, Conn., has been appointed medical 
director of the Hartford Life to succeed E. J. McKnight. 


—President Snow of the Home of New York has issued a circular letter to 
agents of the company regarding the importance of investigating the heating 
apparatus of churches written by them. 


—The Firemans Fund of San Francisco has purchased the property at the south- 
east corner of California and Leidesdorff streets, thus giving the company the 
entire south side of California street from Sansome to Leidesdorff. 


—Attention is called to an advertisement in another column for a man who has 
had experience in managing industrial life insurance agents. Such a man can 
learn of an opening with excellent prospects with an aggressive company. 

—On page 483 of The Insurance Year Book (Life and Miscellaneous) for 1903-4 
the premiums of the Equitable Life of New York for Massachusetts business 
should read $1,874,961 instead of $384,670, which represent the losses paid. 








A SUPERINTENDENT WANTED. 


A man of executive ability, whose experience in man- 
aging industrial life insurance agents proves him capable 
of producing results, can obtain an excellent position 
with an aggressive company that has been in active 
operation eleven years. Address ‘Section M.,” care of 
The Spectator (P. O. Box 1117), N. Y. 








Hgency Wants. 








Wanted three competent Insurance solicitors for an annual 
dividend Company. Will pay 60% on whole life and cash 
four renewals of 5%, making in all 80% on first year. Will 
allow an additional 5% on five-year dividend policies. 

Address ‘‘ PUSH,”’ care The Spectator, 
(P. O. Box 1117), N. Y. 





A PACIFIC COAST OPPORTUNITY. 

The thoroughly organized and successful Oregon department of the 
Northwestern Mutual Life of Milwaukee desires a district manager 
for several counties in eastern Oregon. Must be personal producer 
and reliable. Renewal contract. Address, with references, 


S. T. LOCKWOOD & SON, General Agents, 
Portland, Ore. 


OPPORTUNITY—SUCCESS 
Both can be yours if you come to COLORADO, where there is 
more wealth in proportion to size than any other State in the Union. 
Exceptional, Nonforfeitable renewal contracts to BIG PRODUCERS. 
Send references, record and experience to 
GEO. A. RATHBUN, Manager, 


Equitable Life Assurance Society, 
Equitable Building, Denver, Colorado 
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gency Wants, 


Prominent Agents and Brokers, 








AGENTS! 

THE MUTUAL LIFE INSURANCE CO. OF N.Y. 
« RICHARD A. McCURDY, Presivent 

HERBERT N. FELL, Manacer 

396-398 BROADWAY 

NEW YORK 





AGENTS! 
THE MUTUAL LIFE INSURANCE CO. OF N. Y. 
RICHARD A. McCURDY, 


ARTHUR W. SWARTS, Manacer 


837 MARKET STREET 
WILMINGTON, DEL. 


Presivpent 





CITY MANAGER-—SAN FRANCISCO. 


RENEWAL CONTRACT—UNEXCELLED—(A GENERAL AGENT’S CONTRACT), 
WITH 


THE WASHINGTON LIFE OF NEW YORK 
Permanent Position! Experienced Man! Personal Producer! Capable 
getting business through Brokers and Agents! All communications strictly 
confidential. Address, stating age, experience and references, 


HOWARD PERRIN, General Manager 
$5-86-87-88 Chronicle Building, San Francisco, Cal 





A Few Facts About the Million Dollar Oregon and Washington Department 
WASHINGTON LIFE 


Paid and placed new insurance in past 3 years, over.......0005 +++ +$3,500,000.00 
New insurance paid and placed in 1903.........ccececcscccessesece 1,327,423.00 
THIS DEPARTMENT IS ONE OF THE LARGEST IN THE NORTHWEST 
“NUF CED” 


AGENTS WANTED 
BLAIR T. SCOTT, Gen’l] Manager, 610-11-12-13 Chamber of Commerce, Portland, Ore 





Hy EALTH AND ACCIDENT INSURANCE. 
WE WANT MEN EVERYWHERE. 


Do you want a policy contract that is a plain, clear-cut 
promise to pay $6 per week in event of sickness or injury, 
and $250 in event of accidental death, at a cost of $1 per 
month? Vo assessments. No medical examination. Policy- 
holders protected by a surplus of more than $1,500,000. 
LIBERAL COMMISSIONS. 


Address United Underwriters Company, 
No. 290 Broadway, New York City. 








A LITTLE BOOK 
That Makes Men Stop and Think 

Every ambitious life insurance Manager in the country should send for a free copy of 

our little book : ‘‘ Papa, What Would You Take For Me?!’’ An invaluable aid in 

getting business. Says more and says it in more convincing style than a solicitor, 

in most cases,can. Appeals to the sentimental side of humanity and makes men 

stop and think seriously on the subject of life insurance. Copy mailed free. 


Address, J. B. MUELLER, Toledo, Ohio. 




















FIRE INSURANCE COMPANIES THAT HAVE 
FAILED OR RETIRED. 





A 20-page pamphlet bearing the above descriptive title has been issued by THE 
SPECTATOR COMPANY. It presents the names, locations, dates and methods of 
retirement, respectively, of nearly 


Two Thousand Fire and Marine Insurance Companies which 
Have Failed or Retired 
in the last 60 years, including those which ceased business owing to the Balti- 
more conflagration in 1904, The large, responsible companies, and agents repre- 
senting corporations of that class, will find this list a useful one to circulate. 


. jSingle copy, t1scents 1000 copies, $25.00 
Prices : { Ioo copies, ; $5.00 5000 copies, $75.00 


THE SPECTATOR COMPANY, 95 William Street, New York. 





Hersert Buxton, Pres. and Mgr. L. Austin Jounson, Sec. 
UXTON INSURING AGENCY, 
GENERAL INSURANCE, 76 Wiittam Street, New Yorx. 


Correspondence Solicited. 





W. C, Bennett. ESTABLISHED 1869, J. Burns Ari.en. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention 
given to Surplus lines. 





RE™ & VAN DEINSE, 
Indianapolis, Ind. 


Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictiy Surplus Lines and Sprinkled Risks, 
Correspondence solicited. 


RITCHELL & RIMINGTON 
SURPLUS LINES, 


"Phone, 1497 John. 56-58 PINE STREET, NEW YORK CITY 
Central Insurance Company, Litd., of England. 
CORRESPONDENCE SOLICITED. 


Fire Reinsurance Company of London, Ltd.; Conestoga Fire Insurance Cc. 
of Lancaster, Pa.; American Guaranty Fund; Mutual of St. Louis. 








| nea, CLUFF, 
89 PINE STREET, NEW YORK CITY. 


Surplus Line Insurance. Reliable Stock Policies Only. 





Ottawa Fire Insurance Company, of Ottawa, Canada; Michigan Millers Mutual 
Fire Insurance Company, of Lansing, Mich.; British Dominions Insurance Com- 
pany, Ltd., of London, England; Ben Franklin Insurance Company, of Allegheny, 
Pa.; Metropolitan Fire Insurance Company, of Chicago, Ill. See reports of these 
companies. 





JAMES w. DURBROW, 68 William Street, New York 
SURPLUS LINES. 


LONDON MUTUAL FIRE INSUBANCE CO. OF CANADA, Established since 1859. 
WELLINGTON MUTUAL FIRE INSURANCE COMPANY OF CANADA, Established 1840. 
MONTREAL-CANADA FIBRE INSURANCE COMPANY OF CANADA, Established 1869. 





St. Louis - 208 North Fourth Street 
ALL & WHITTEMORE, GENERAL UNDERWRITERS. 


Long distance Phones. _Wesolicit insurance on St. Louis Properties 
from agents in other cities. Sole Agents: Commonwealth, North River, Con- 
tinental, Prussian National, Spring Garden, Saint Paul, Commerce, Niagara, Williamsburgh 
City, National Union, Mercantile and Union, Phil. 


OBERT R. TUTTLE, 


NEW YORK AND PENNSYLVANIA 
GENERAL AGENT 


CAPITAL FIRE INSURANCE COMPANY of N. H. 


WESTERN UNDERWRITERS’ ASSOCIATION, 
Incorporated, of Illinois. 


ARRY M. COUDREY & CO. 


General Insurance Agents and Brokers, 
948-4-5-6-7-8 Century Building, ST. LOUIS. 
Long Dist. Telephonse 








Correspondence Solicited 


Commissions Paid Non-Resident Agents and Brokers. 


REPRESENTING: 
Norwich Union, Hamburg-Bremen, Newark, Indemnity, Star, Springfield, 
Frankfort, New York Plate Glass, U. S. Fidelity and Guaranty Co. 


M, DUGRO BUTTLES, 

- 92 William Street, New York. 
1852. GENERAL AGENT 1904, 
HAMILTON FIRE INSURANCE CO. of New York 
STATEMENT, May 18, 1904. 





CIRM. 2 vacieeesanncaandads uaceanetacitdadsdaadewudde $150,000.00 
pT Pe ere rrr Cr nccican Gamederese ataasucenaerind 194, 982.2 
SURPLUS TO POLICYHOLDERS............ $177,763.90. 


SURPLUS LINES 
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Prominent Agents and Brokers at Chicago. 





Lctuarial. 





E ROODE, FAULKNER & ETTELSON, 
GENERAL INSURANCE AGENCY, 
tsa LA SALLE STREET. CHICAGO 


Representing Hanover Insurance Co. of New York; Transatlantic Insurance Co. 
of Hamburg; Security Insurance Company of Baltimore. 
Over 25 years’ experience in the theory and practice of insurance in all its 
branches. Four patronage invited. 





ESTABLISHED 1863. 


JOHN NAGHTEN & CO, 


INSURANCE, 
159 La Sate STREET, 
CHICAGO, ILL 


M. L. C. FunxHouser 





Lone DISTANCE TELEPHONE 
CENTRAL 1159, 





Gro. W. Montcomery 
MONTGOMERY & FUNKHOUSER, 
INSURANCE AGENCY, 184 La Salle Street, Cu1caco, IL. 


Firemen’s Ins. Co., Newark; Concoftlia Fire Ins. Co., Milwaukee; Potomac Ins. 
Co., Washington; Farmers and Merchants’ Ins. Co., Lincoln, Neb.: Lloyds Plate 
Glass Ins. Co., New York, and Union Surety & Guaranty Co., Philadelphia, Pa. 





E T. MARSHALL & CO., SURPLUS LINES. 
= 


189 La Salle Street, Chicago. 
SPECIAL FACILITIES. 


PROMPT AND FAITHFUL SERVICE, 
W. M. Umbdenstock & Co. 


SPECIAL FACILITIES FOR PLACING 





WESTERN AGENTS 


AtlanticCity Fire Insurance Co. 


OF ATLANTic City, N. J. 


/ Tide Water Fire Insurance Co. 


SURPLUS LINE 


59 La Salle St., CHICAGO 


OF MaRYtano 


CORRESPONDENTS 


LLOYOS, LONDON 








ENRY COHN & COMPANY, 


General Insurance Agents and Brokers, 


184 LaSalle Street, Chicago. 


Exceptional facilities for handling large lines in reliable companies. 
Correspondence Solicited. 








Life insurance Loans and Investments. 


IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 


Endowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values t companies, 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. ; 
JOHN V. FOX, Eouitaste Burtpine, Cuicaco, IL. 




















Mercantile Agencies. 
Established 15 Years. 132 Nassau Street 


Telephone 3383 John. Holmes Mercantile Agency New York. 


You are welcome to use this agencv as little or as much as desired for Reports, 
Investigations and Inspection: on Applicants, Medical Examiners, Deaths, Agents, or 
General Information in any locality in the Country. Prompt attention is given to 
requests for Telegraphic Reports, for which no other a is made except the 
actual telegraph expenses and my usual charge of One Dollar for each report. 
There is no subscription fee required, and month 4 accounts are rendered, only for 
reports actually made. You can mail or telegraph me full details of report desired. 
This will be sent for to my correspondent on my regular blank, and vefnrned to 
you just as received from him. Satisfactory reports guaranteed, I refer to any Life 
Insurance Company. CHARLES B. HOLMES, Proprietor. 








DAVID PARKS FACKLER 
Ex-President Actuarial Society 
CONSULTING ACTUARY, 
85 Nassau STREET, NEw YORK (Rooms 1404-5) 
Telephone, 5427 Cortlandt. 





Successor to ELIZUR WRIGHT, 


CONSULTING ACTUARY. 


Accurate Work. 
Accounts Systematized. 


_ C. WRIGHT, 


Thorough Experience. 
Examinations. Valuations. 
All professional calls will be given prompt, faithful and impartial attention, 
45 Milk Street, Rooms 77 and 87, BOSTON, Mass. 
Western Union Code. Cable Address, ‘‘ Actuary.” 





M's M. DAWSON, A. I. A. 


CONSULTING ACTUARY, 


No. 11 Broadway, New YORE. 





R E. FORSTER, 
e 


CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIA. 





— EL BARNETT, 


CONSULTING ACTUARY, 


606 AUSTELL BUILDING, ATLANTA, GA. 





oe J. HARVEY, F. I. A., 
Fellow of the Institute of Actuaries, 
CONSULTING ACTUARY, 


OFFICES OF COLONIAL LIFE INSURANCE CO., : . JERSEY CITY, N. J. 





IFE INSURANCE CLERKS. 

Study the Mathematics of Insurance, Tuition by correspondence by 
experienced coach, at moderate fees. Successes for Part I Exam., ofthe Institute 
of Actuaries, nineteen out of twenty-five, including two in class I, eleven in class 
II and six in class III. Particulars from T. E. STREETER, P. O. Box 1415, 
Winnipeg, Man., Canada, author of ‘The Elements of The Theory of Probabili- 
ties,” ‘Graduated Papers,” etc. ; lecturer on ‘‘ Actuarial Science” at the “ Great 
West Life” office, Winnipeg, 1904. 





C. RAFFERTY, 
° CONSULTING ACTUARY. 

The business of old line companies, assessment companies, fraternal 
societies and private individuals respectfully solicited. 
PROMPT WORK, REASONABLE PRICES. 
Room o11, 1524 Chestnut Street, Philadelphia, Pa. 








S.R. WHARTON, Life Insurance Expert, 
s Not selling life insurance, but informa- | _> 
j| tion about it. Full, accurate and impar-|2> 
=| tial information on all branches of the | = 
@| business. Actuarial and statistical work |= 
&/ for companies; literature and aids for ¥ 
‘| agents; advice and assistance for policy- | 3 
| holders. Letters of advice toagents and|o 
> | policyholders. Confidential. Sendstamp. | >, 
79 CLARK STREET, ROCM 10, CHICAGO. 














ENJ. F. BROWN, 
(Author of the Brown Book of Life Insurance Economies. ) 


CONSULTING EXPERT. 
ANNUITY BUILDING, 


159 DEVONSHIRE STREET, - - BOSTON, MASS. 


